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ACCORDING to a despatch from Austin, Tex., Commissioner 
Hollingsworth of that State has published an article demonstrat- 
ing that in fourteen Southern States the fire and marine insur- 
ance companies have, during a number of years, paid out $106 
for every $100 received by them in premiums. He substantiates 
his statement by a tabulation showing actual transactions. This 
ought to make interesting reading for those persons in the 
South who are clamoring that rates are too high and maintain- 
ing that insurance companies are “ bloated monopolists fat- 
tening by extortion.” 





So the National Association of Life Underwriters is about to 
establish an “ official organ,” to be engineered by the executive 
committee of that organization. And Ransom, he of The 
Standard, who has been so often and so lovingly referred to at 
many gatherings of life agents, as the “grandfather” of all asso- 
ciations of the kind, is to be relegated to a back seat to make 
way for the “ official organ.” Can ingratitude further go? “How 
sharper than a serpent’s tooth it is to have a thankless (grand) 
child.” Let us hope that Ransom will still attend every gather- 
ing of life underwriters, that every one of their banquets will 
be enlivened by his presence, and that when the speechmaking 
begins Ransom will be found loaded, without envy or malice 
making up any part of the charge. Such a veteran wheelhorse 
at the festive board should not be turned out in his old age to 
graze by the wayside. The “ official organ” may supplant The 
Standard, but no life underwriters’ banquet can be complete 
without “ Grandfather Ransom.” May we long continue to 


‘* Enjoy your dear wit and gay rhetoric, 
That hath so well been taught her dazzling fence.” 





Apropos of the efforts being made to abolish the giving of 
credit for insurance policies, the agents at Jacksonville, Fla., re- 
cently issued an address to their fellow-citizens stating their 
grievances through trusting customers for their premiums, and 
declaring their determination to sell for cash only in future. 
The address recited the fact that on August 1 there was due to 
the agencies for premiums over $20,000 ; that they had advanced 
this amount to the companies, and not only had no security for 
the overdue accounts, but were losing the interest on the money 
they had been compelled toadvance. They say : 

Many of our customers are off *‘ doing” the World’s Fair. They can afford 
it ; but they have had the cheek to ask us to pay insurance premiums for them 
while they are off having a good time. We don’t mind hustling around and 
borrowing money to advance a premium for a man whom we know will pay 
us as soon as he possibly can ; it has always been a pleasure for us to do this ; 
but we do mind being imposed on, as we have been in the past, by men who 


THE SPECTATOR. 





127 


can pay just as well as not. To obviate this in the future, we hereby give 
notice that on and after September 1, 1893, no insurance policy will be deliv- 
ered to any person, firm or corporation until the premium is paid in cash. 

Notice was also given that if an agent was forced to cancel 
any policy for non-payment of premium, the insurance would not 
be written again by any agent except the one whose policy was 
canceled, and then ‘only upon payment of the full premium 
in cash and $1 policy fee for rewriting. That is the way to bring 
insurance to a cash basis—no cash, no policy. 





“In the effort to write a large amount of business without re- 
gard to whether it remained with the company or not, more 
harm has been caused to life insurance than in any other way I 
know of.” So writes to us the president of a prominent com- 
pany whose experience upon the point referred to has been very 
great. He had in mind the large number of lapses that occur 
in the business written by “lightning solicitors,” “executive 
specials” and high pressure agents in general, who make all 
sorts of misleading statements to induce men to take policies, 
well knowing that subsequent premiums will not be paid, and 
that the policies must consequently lapse. Such agents have no 
interest in the future of the business, being paid a large propor- 
tion of the first year’s premium for their services, and it is im- 
material to them whether the policies stick or not. Under 
ordinary conditions such methods would not have been tol- 
erated, but since managers of companies were seized with the 
craze for new business, and a determination to break each year 
all previous records in the number and amount of policies writ- 
ten, everything goes. That the company is misrepresented by 
the agent and the life insurance system discredited by them 
among the people is a minor consideration to these record 
breakers, and the result is shown in the above quotation. It is 
time the high pressure was taken off the agents and more 
energy devoted to writing business by legitimate methods, and 
holding it when it is once obtained. 





ALTHOUGH not directly engaged in the life insurance busi- 
ness, John C. Paige, the well-known underwriter of Boston, is a 
great believer in life insurance, and shows his faith by his 
works. He carries $125,000 insurance on his own life, and has 
induced many of his friends to insure for liberal amounts. 
When he was quite young--only a few years ago—he studied 
the subject sufficiently to become convinced that a straight en- 
dowment insurance on his life, payable in fifteen years from that 
date, would be a good thing for him to have. So he took out 
two policies for moderate sums, one in the Mutual Life and one 
in the Equitable, determined that if at the end of the period he 
could figure out that they had paid him four per cent compound 
interest, he would invest the proceeds in additional insurance. 
The policies matured and were paid, and Mr. Paige found that 
his investment had netted him a little over four per cent com- 
pounded, not counting the insurance that he had enjoyed dur- 
ing those years, with the certainty that in the event of his 
death the policies would have been paid at their face value, 
plus their earnings. So now he carries $125,000 insurance. 
One effect insurance had upon him, he says, was to restrain him 
from extravagance in many respects. He regarded his 
premiums as a part of his necessary expenses, and in making 
provision for their payment he had to exercise economy and 
was taught to take care of his money instead of squandering it. 
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The lessons of thrift and care that are learned in the business 
man’s efforts to meet his premiums he regards as among the 
best influences exerted by the system of life insurance. An in- 
vestment that will pay four per cent compound interest, where 
there is no risk taken by the investor, is a pretty good thing, 
and when there is added to it absolute confidence that provision 
for dependents is made by the same investment, life insurance 
becomes the best paying security one can put his money into. 
In all the squeeze that marketable securities have been sub- 
jected to in the past few months, there has been no discount on 
life insurance policies. 





BusINEss is improving in every direction ; money is getting 
easier, and manufacturing establishments and business enter- 
prises in general are resuming their usual activity. The finan- 
cial stringency has been severe, and great losses and many hard- 
ships have been the necessary results. Intelligent persons are 
now seeking for the causes that led to the sudden collapse of 
public confidence, and the consequent distress that has been 
shared by all. It is a popular notion to attribute the panic— 
for such it may be rightly termed—to the laws regarding the 
purchase of silver, or to apprehension that Congress is going to 
tinker with the tariff. No doubt these causes had their effect, 
but if we were asked: “ What was the most potential reason for 
the sudden destruction of public confidence and the financial 
stringency,” we should reply: “The sensational daily newspapers.” 
By presenting in the most sensational manner possible, every 
little bank suspension, every business failure, and everything 
calculated to have a disquieting influence, they succeeded in 
working up a general feeling of distrust and caused the unthink- 
ing to be suspicious of everybody and everything. They ap- 
parently sought out and interviewed every “bear” in the coun- 
try, and gave special prominence to the vapid outpourings of all 
the “calamity-howlers” they could find. The runs that were 
precipitated upon our city savings banks, and the others that 
were threatened, were due to the exaggerations of the situation 
by the daily press. That these runs did not result in an absolute 
panic, involving not only the savings banks, but all other banks, 
trust companies, and other depositories of trust funds, was due to 
the wise and concerted action of the bank managers. Had the 
sensational dailies been subsidized by the “ bear” element of the 
country they could not have played into its hands more effect- 
ually. The injury they inflicted upon the business interests of 
the country amounts to millions of dollars, and it can never be 
compensated for by them. It is time that the business commu- 
nity realized the fact that the most demoralizing element of the 
present day is the sensational and irresponsible daily press. A 
year ago, it will be remembered, when cholera threatened the 
country, these same journals printed, from day to day, the most 
sensational reports regarding the situation, manufacturing cases 
within the city when there was not the slightest foundation of 
truth to base them on. As a consequence, several Western 
cities declared quarantine against New York, and business in- 
terests were seriously affected. Then some prominent business 
men visited the offices of many of the papers and pointed out 
the injury they were inflicting upon the city, which must cer- 
tainly react upon them. The sensational reports were aban- 
doned, and the great “cholera scare” soon died out. The best 
way to cure this tendency to sensationalism on the part of the 
daily papers, is through the pockets of their proprietors. They 
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depend upon the patronage of the very men whose business 
they injure or destroy by the course they pursue. If the busi- 
ness community would show their disapproval of such methods 
by withholding their patronage, sensational journalism would 
soon die out. 





TuE National Association of Life Underwriters, at its annua’ 
convention in Cleveland a few days since, reaffirmed the posi- 
tion previously taken by it in regard to the abolition of rebates. 
It also put on record its appreciation of the encouragement it 
had received from those companies that have taken a decided 
stand against rebate. During the discussion a telegram from 
President McCurdy of the Mutual Life was read, wherein he 
expressed himself strongly against the rebate practice. It is 
evident that the opposition to rebates is growing stronger every 
day ; a few years since the giving of rebates to the insured was 
the rule, while at present there are a number of companies on 
record as having issued orders to their agents to allow no re- 
bating under any circumstances under the penalty for diso- 
bedience of summary dismissal from the service of the com- 
pany. When all companies reach this point, rebating will 
cease. As we have maintained from the beginning of this dis- 
cussion, the power to abolish rebates rests with the companies 
exclusively, and until they take the decisive step rebating will 
be continued. President McCall of the New York Life has 
written a strong letter to his agents deprecating the giving of 
rebates, but as a matter of fact, neither one of the presidents of 
the three “ giants” has yet screwed his courage up to the stick- 
ing point of saying to agents: “Abandon the practice of giv- 
ing rebates or never more be officer of mine.” Each one seems 
to be afraid of the other, and reluctant in this “ jubilee year”’ 
to abandon any practice, however reprehensible, that tends to 
swell its volume of new business. The pace was set for this year 
before the last year was closed, and there can be no relaxing of 
high pressure methods until the “jubilee” record has been 
made up. When the returns to December 31 are all in, it may 
be possible for the “ giants” to agree upon a programme for the 
future that will insure the total abolition of rebates, and the 
elimination from the business of various other evils. It is not 
in vain, however, that the agents throw their influence in favor 
of correct practices. If only the various associations voiced 
the sentiments of all agents instead of a minority, their influence 
would be greater. The several local associations need building 
up, and their recruiting officers should be urged to continue 
their efforts until every life insurance agent is enrolled in their 


membership. 





MOVEMENT OF SURPLUS IN FIRE INSURANCE. 


E present herewith a tabular comparison of the net sur- 

plus of each of the fifty-two companies named as re- 

ported to the Georgia Insurance Department on June 30, 1893, 

with their surplus on January 1, 1893, and on January 1, 1891. 

The surplus as given for the Queen as of January 1, 1891, is 

that of the Queen of Liverpool, which was succeeded by the 
Queen of America. 

Looking first at the aggregates, it is learned that the fifty-two 
companies had on January 1, 1891, a total net surplus of 
$47,451,758, which two years later was reduced to $42,966,250, 
and on June 30, 1893, to $39,927,568, thus showing a loss in 
six months of $3,038,682, and in two and one-half years of 
$7,524,190. These sums divided among the companies give an 
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average loss for each one during the first half of 1893 of 
$58,436 (7.07 per cent), and in the quarter decade of $144,696 
(15.85 per cent), It must be remembered also that the surplus 
in the United States of the foreign companies is subject to in- 
crease or decrease by means of remittances of money from or to 
their home offices, If we may judge by the face of the returns, 
remittances of large sums have been made this year by the home 
offices to their American branches, as several of the foreign 
companies’ statements indicate large gains in surplus. This 
factor must be considered when scanning the table, for on in- 
vestigation it is found that the nineteen foreign companies in- 
cluded in the table contributed considerably less than $100,000 
to the loss of over $3,000,000 in the half year, leaving about 
$2,950,000 of surplus loss to be distributed amoung thirty-three 
American companies, an average of very nearly $90,000 each. 
And this for six months only ! 


FLUCTUATIONS IN SURPLUS IN FIRE INSURANCE. 


























Net Net Net Increase (+)| Increase (+) 
NaME OF COMPANY. | Surplus. | Surplus, Surplus, ye ny or Doceenae 
June 30,93. Jan. 1,93. | Jan. 1,91 Jan. 1,93. | Jan. 1. "91. 
| 

Soo) call $ ae Be 
Etna, Hartford......... 3,573»254 | 3,539,376 | 3,833,862 + 33,878 | — 260,608 
American Fire, New York 107, 483 | | 208,579 | * 406,533 | — 101.096 | — 299,050 
Atlanta Home, Atlanta.. 57; 671 | 56,335 52,934 + 1,336 | + 4,737 
Brit. America, Toronto. . 413,607 | 322,129 400,496} + 91,478 + 13,111 
Caledonian, Edinburgh.. 349 587| 457,397 560,727 | — 107,810 | — 211,140 
Citizens, New York,.... 81,794 | * 139,391 * 295,558 | —57,597| — 213,764 
Commercial Union...... 846,827 | 887,755 | 1,057,394 | — 49,928 | — 210,567 
Connecticut, Hartford... 425,124 518,744 568,905 | — 93,620) — 143,781 
Continental, New York.| 1,638,506 | 1,785,865 | 1,602,620 | — 147,359 + 25,886 
Delaware, Philadelphia.. 194,082 | 282,041 462,528 | — 87,959 | | — 268,446 
Fire Association, Phila. . 616,673 | 778,732 937,301 | — 162,059 | — 320,628 
Georgia Home, Georgia. 276,191 | 286,870 286,719 | —10,679| — 10,528 
German-American, N.Y.| 2,093,034 | 2,256,915 | 2,296,559 | — 163,881 | — 203,525 
Germania, New York...| 985,773 | 1,011,649 879,214| — 25,876 + 106,559 
Girard F. and M., Phila. 515,157} 490,076] 514,910 + 25,081 + 247 
Glens Falls, Glens Falls.| 1,231,998 | 1,219,389 | 1,058,760 + 12,609 | + 173,238 
Greenwich, New York. -- 112,325 | 121,057 390,829 — 8,732 | — 278,504 
Guardian, London...... 396,365 | 534,990 773,901 | — 138,625 | — 377,536 
Hamburg-Bremen, Ger... 235,780 | 314,559 382,211 | — 78,779 | — 144,431 
Hanover, New York.... 156,959 397,882 546,264 | — 240,923 | — 389.305 
Hartford, Hartford......| 2,458,680 | 2,570,935 } 2,611,375 | — 112,255 | — 152,095 
Home, New York....... | 1,009,548 | 1,213,805 | 1,494,595 | — 204,257 | — 485,047 
Imperial, 8 a ng baleex | 759,560t | 720,425] 767,348| +39,136| — 7,787 
Ins. Co. N. Amer., Phil. | 1,949,311 | 2,164,066 | 2,258,789 | — 214,755 | — 309,478 
Lencusiiite, Manchester. | 617,616) 812,045 694,756 | — 194-429 | — 977,140 
Lion, London .......... 383,501 | 313,860/ 425,387 ,641 | — 41,886 
Liv. & London & Globe.! 3,380,413 | 3,029,196 3,006,134 A 351,217 | | + 374,279 
London Assurance...... 1,084,537 642,565 954,749 | + 441,972) + 129,788 
London and Lancashire.| 681,419!| 704,978 706,321 | — 23,559| — 24,902 
Macon, Macon......... 3,781 15,005 14.421} —I1I,224| — 10,640 
Mech’'s. & Traders, N.O. 39,045 78,772 182,326 | — 39,727| — 143,281 
Merchants, Newark..... 114,043 | 205.368 | 457.218| — 91,325 | — 343,175 
National, Hartford...... | 319,864} 405,911 558,544 | — 86,047 | — 238,680 
Niagara, New York....- 303,915 | 413,160 435,511 | — 109,245 | — 131,596 
N. British & Mercantile.| 956,665 | 1,070,314 | 1,613,825 | — 113,649 | — 657,160 
Northern, Lo don...... | 443.457! 497,914 529,638 | —54,457| — 86,181 
Norwich Union......... | 398,196} 559,664 794,478 | — 161,468 | — 396,282 
Orient, Hartford........ | § 27,58 | 48,741 182,538 | — 76,249 | — 210,046 
Pennsylvania, Philadel..| 1,300,919 | 1,384,807 | 1,440,308 | — 83,888 | — 139,389 
Phenix, Brooklyn....... | #@ety 813 | 543.745 653,704 | — 131,932 | — 241,891 
Phoenix, Hartford....... | 1,014, 858 | 1,240,264 | 1,517,080 | — 225,406 | — 502,222 
Phoenix, London......--| 347,708} 585,770 452,153 | — 238,062 | — 104,445 
Queen of America, N. Y.| 879,330 | 1,021,633 t1,039,894 | — 142,303 |t — 160,564 
Rochester German...... | 179,596, 240,829 | 238,838) — 61,233) — 59,242 
Royal, England......... 1,949,066 | 2,070,395 | 2,162,905 | — 121,329 | — 213,839 
St. Paul F. and M......| 656,993 616,950 556,424 + 40,043 | + 100,569 
Scottish Union & Nat1..| 1,414,616 | 1,170,117 | 1,269,802] + ham ; 499 + 144,814 
Southern Mutual, Athens 562,589 | 668,654 | 684,903 06,065 | — 122,314 
Sun, London. .+-<ss is» | 595,169 667,920 824,925! — ro 751 | — 229,756 
Westchester, New York.| 330,268 426,730) 460,662; — 96,462 | — 130,394 
Western, Toronto Peaves 481,325 558,869! 475,520) — 77,544 + 5,805 
Williamsb’ gh City, B’ i 619, 084 py 693,112 | 680,462 | — 74,028| — 61,378 
Totals, 52 companies. . 139. 927, 568 \4a, 966,250 |47,451,758 |—3,038,682 |—7,524,190 
Average for each co...| 767,838 | 826,274| 912,534] — 58,436, — 144, ~? 

Per cent of decrease... Coane | ee | tonkeiiew 709. | 15.8 





+ Surplus, January 1, 1891, of Queen of Liverpool. 


* Includes outstanding scrip. ei 
mpairment. 


During the first six months of 1893 the surplus fluctuations 
among the thirty-three American companies ranged for indi- 
vidual companies from an increase of $40,043 to a decrease of 
$240,923 ; among the nineteen foreign companies from a gain 
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of $441,972 to a loss of $238,062. In the two and one-half 
years beginning with January 1, 1891, the American companies’ 
extremes were $173,238 gain and $502,222 loss, while those of 
the foreign companies were $374,279 gain and $657,160 loss. 
The percentage of net loss of surplus of all the companies 
named (and the table includes most of the prominent companies 
operating in this country) are: For the six months ending 
June 30, 1893, 7.07 per cent; for the two and one-half years 
ending at the same time, 15.85 per cent. 

It should be apparent to all connected or dealing with fire 
insurance companies that the business is not on a satisfactory 
footing, either for stockholders or the insured, for the stability 
of the companies and the value of the indemnity they give de- 
pend on their ability to collect enough money to meet all losses 
and expenses and properly protect assumed risks. The growing 
magnitude of the business written demands rather an increase 
than a decrease in the surplus—that measure of the power of a 
company to pay losses (to any considerable extent) in excess of 
the expected percentage, such as are liable to occur at any time 
and do occur periodically. If policyholders are to have the 
protection of insurance that insures in time of conflagration as 
well as in ordinary times, they must pay higher rates than here- 
tofore, and thus prevent further depletion of the surplus. 











SPECTATOR SURVEYS. 


THE reported appointment of G. Frank Patterson of the Bowery as general 
agent for a Western company has been followed by rumors of the intended 
retirement of the latter company, The officers of the Bowery scout the 
rumors as unfounded. 

* * * * 


THE fear of increased moral hazard caused by the derangement of the 
finances of the country has subsided. The number of business failures is 
nominally in excess of the normal, but when a temporary embarrassment 
shows twice the amount of assets over liabilities and is set down as a failure, 
it does not trouble the minds of underwriters seriously. It is a striking fact 
that a majority of those cases have thus far been followed by a rapid recovery 
and resumption of business. Trade is reported active, and the dry goods 
district is full of buyers. The auction sale of $1,500 000 worth of cotton 
goods does not indicate any lack of money for legitimate trade. 

# * * * 

Tue International of Antwerp is the name of a pretended company whose 
policies are being received here through a notorious dealer in crooked policies 
in London and Manchester. The company is without reputation or credit 
abroad. It is found alongside of the native wildcat species. 

* * * * 

THE rumor mongers got in some fine stories the day before the departure of 
E. Cozens Smith of the Imperial with Manager Courtney. They started a 
yarn that the Imperial manager had insisted upon the removal of the Phoenix 
of Hartford from the local office in New York, and that the Imperial would 
at once double lines to make good the loss of the Phoenix. So far from this 
being true, we have good authority for the statement that the alliance between 
these two companies has been cemented closer than ever by the visit of Man- 


ager Smith. 
* * * 


WE are informed that the Alliance Belge is delinquent in the payment of a 
Western loss which occurred last March, and which was paid in April by all 
the regular line companies interested. The Morotock of Virginia is in the 
same boat. 

* * * * 

Reports from Buffalo and other lake ports indicate the disappointment of 
agents and vessel owners over the very much reduced shipments, both East 
and West bound, during the past season. The monetary troubles affected this 
trade very seriously. There is a sign of temporary revival, but the marine 
compauies, which usually lay up treasures from summer business as security 
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for autumn losses, do not admire the increase of business now because of the 
increase of risk from impending storms. 

* x * * 
_ THERE is a desire on the part of various companies doing a storage business 
to have the rates fixed according to the classes of merchandise, and to confine 
the storekeepers to the non-hazardous lines more strictly than ever before. 
Other companies regard this as impracticable. It was a bright day for under- 
writers when the separation of fibre and non-fibre was secured, but a further 
division is a more difficult matter. 

* * * * 

Lings were placed here last week upon a hardware factory near Hartford, 
Conn., at twenty-two cents per annum, The risk is thoroughly sprinkled, and 
has been carried for years in the New England mutuals. 

* * x = 

A FUNNY incident occurred in an agency office on Monday last. A broker 
in trying to place a hard risk, quoted several companies as holding policies 
upon it at the offered rate. Among others he mentioned the Greenwich. After 
he left the office another broker picked up a piece of paper and handed it to 
the counter clerk. The latter opened it and saw that it was a notice from the 
Greenwich declining the very risk which was the subject of the previous 
broker’s offer—a veritable case of caught in the act. 

2 * * * 

IT is a gratifying circumstance that the manager of the Tariff Association is 
on the lookout for forms which evade or violate tariff rules. There is one, 
however, which seems to have escaped him. It coversstocks of clothing with 
a twenty-hand clause which reads: ‘‘ Privilege to cut, sew and finish clothing 
with not over twenty hands at any one time.”’ This form is used by one 
broker upon risks where other tenants employ over 200 hands for the same 
purpose. The amendment required in this form is to limit the number of 
hands to twenty in the entire building. 

* % * * 

IT is admitted now that one of the English companies has a reinsurance 
contract with the Austrian Phoenix of Vienna. 

* * * * 

THE report from California that the Commissioner of that State declines to 
admit the Scottish Alliance because of an impairment of capital is confirmed. 
The trouble with this company is that upon its single paid-up capital the com- 
pany transacts such a variety of insurance (including fire, fidelity, burglary, 
etc.) that it is difficult to decide what is reserved for each class. 

* * + * 

A New York manager has written to his representative in the Western 
Union advising him that one of the reforms which ought to be pressed upon 
the Union at its near-by meeting, is the abolition of gratuitous permits in the 
Northwest for the use of gasoline stoves. This danger has spread to enormous 
size in Wisconsin, Dakota and Minnesota, and extends to hundreds of mer- 
cantile risks where gasoline stoves are sold and gasoline is kept on the premises 
to show how the stoves work. The underwriters have encouraged this con- 
dition by their own folly in permitting gasoline stoves to be used without 
charge. 











CORRESPONDENCE. 





ALABAMA. 
(From Our Own CoRRESPONDENT.) 

In Mobile, the former abode of correct practices, soon chaos promises to 
reign in insurance circles. The Stonewall Insurance Compyny, the largest 
and strongest of the local companies, has resigned from the South-Eastern 
Tariff Association. The other two, like the coyote, still limp in the clearing, 
hating to go, and yet fearing to stay, The trouble is all over cotton rates, 
From the time when memory of man runneth not to the contrary, the rate on 
cotton has been two and three-quarters. This year the Tariff Association 
order all warehouses rated on their merits, and, while the average is exactly 
two and three-quarters, and could be much less by adoption of clear court 
clause, etc., yet no one is happy, and all yearn for the old rate and the old 
equality. 

From Selma, which was rerated last winter, goes upa howl. Mr. Hooper, 
a prominent merchant, ventilates his views in print. His most radical view, 
and the one he proposes as a panacea for all the ills and hurts inflicted by the 
injustices of the new tariff, is to save the money heretofore squandered in 
insurance premiums and employ men and engines, and hire fire plugs, and in 
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short, exercise such constant, sleepless vigilance that ‘the property in Selma: 
more especially cotton, will get no chance to burn. Now, if Mr. Hooper had 
concluded his letter with a certificate from the Selma banks that they would 
loan money on property (particularly cotton) protected, as he proposes, with 
the same freedom as if a policy of insurance was attached to the note, his 
proposition would have a weight that it now sadly lacks. 

In Montgomery Captain W. F. Vandiver has a scheme to correct all that is 
now wrong in insurance matters, He differs from Mr. Hooper of Selma in 
everything except his unfaltering conviction that his way is the only correct 
way ; they are both sure of that. Captain Vandiver proposes that the citizens 
combine and secure the agencies of insurance companies. These companies 
are to be large, liberal and, above all, non-board, They are to write at rates 
which are satisfactory to the insured, and, presumably, each insured will 
make his own rate. Captain Vandiver’s idea is good—very good, and yet it 
lacks one thing greatly ; it lacks detail. An old cookery book has a receipt 
for rabbit pie which begins with the words, ‘‘ First catch your rabbit,” and if 
Captain Vandiver had concluded his letter by naming the companies that were 
yearning to pay the city of Montgomery their moderate license tax of $400 per 
year apiece for the privilege of conducting the business of insurance on the 
lines laid down by Captain Vandiver, it would have had a certainty of promise 
which its present misty outlines cannot give. 

On Wednesday night a meeting was held in the Montgomery Opera House 
to discuss this plan. Many of the prominent merchants of Montgomery were 
present ; remarks were made by Messrs. Vandiver, Lanier, Houghton, Goetter 
and Weil. The two latter gentlemen, in their enthusiasm to denounce the 
extortion, forgot to mention that just one year ago their firm sustained a loss 
by fire which cost the companies more money than the entire premium receipts 
of the city of Montgomery for two years. 

In Birmingham—well, really, there is nothing new to mention about Bir- 
mingham in an insurance way. Under the able management of Compact 
Manager Boggs there is nothing there to complain of so tar as the companies 
are concerned, and the citizens are too busy straightening out their financial 
affairs preparatory to the final steady growth and grand future which awaits 
their city to fight any windmills or to ride any hobbies. 

One time a small interior paper published a long editorial asking why did 
not Queen Victoria do this or that; the next weekly issue of their village 
competitor replied that Queen Victoria had other things to think about—a 
large family and chin whiskers ; so it is with Birmingham. They have a large 
family and chin whiskers and a great future to worry about. B. 

MOBILE, ALA., September 18. 





INSURANCE IN CANADA. 


[From Own OuR CORRESPONDENT. ]} 

The annual report of W. Fitzgerald, Dominion Superintendent of Insur- 
ance, for the year ending December 31, 1892, has just been issued from the 
Government Printing Bureau. It is as usual a bulky Blue Book, and presents 
an exhaustive array of statements, showing with the most thoroughgoing com- 
pleteness of detail the year’s business to all the insurance companies operating 
in Canada, together with abstracts and analyses of these statements, showing 
the general progress of the insurance business and the conditions of the com- 
panies during 1892. 

The business of life insurance was carried on by thirty-one active companies, 
of which twelve are Canadians, nine British, and ten of the United States. 
The list of life companies differs from that of the previous year by the addi- 
tion of one Canadian company, the Great West, whose head office is at Win- 
nipeg, Manitoba, to which a license was issued on the 18th day of July, 1892. 
The Queen of Liverpool, having ceased doing business in Canada, made ap- 
plication in November, 1892, for the release of its life deposit, and its out- 
standing Canadian policies having been either surrendered or transferred to 
and insured by the Royal, and the requirements of the insurance act having 
been fully complied with, the deposit was released on the 13th of April, 1893. 

The total amount of life insurance policies taken in Canada during the year 
1892 was $44.620,013, which is greater than the amount taken in 1891 by 
$6,753,726. The Canadian companies show an increase in 1892 of $3,681,232. 
The United States companies have an increase of $2.394,527, while in 1891 
they had a decrease of $576,341, and the British compenies have an increase 
of $677,967, whilst in 1891 they had a decrease of $443,726. The amount 
taken by the Canadian companies exceeds that taken by the British and 
United States companies together by over $6,500,000. 

The business of fire insurance during 1892 was carried on by forty com- 
panies. Of these eight were Canadian, twenty-four British, and eight of the 
United States. Inland marine insurance was also transacted by four of them 
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two Canadian, one British, and one United States), and ocean marine by two 
of them (both Canadian). This list of companies differs from that of the 
previous year by the addition of one Canadian company, the Mercantile In- 
surance Company, and of two British companies, the Alliance and the Sun 
Fire, and the withdrawal of one British company, the Queen of Liverpool. 
One British company, the British and Foreign Marine, carried on the business 
of inland marine insurance exclusively. The British companies above men- 
tioned, to which licenses were issued, were respectively licensed on the 29th 
day of February, 1892, and the 3d day of June, 1892, and the Mercantile 
Fire on the 20th day of June, 1892. The company last mentioned is a pro- 
vincial company, incorporated by an act of the legislature of the province of 
Ontario, and cerried on business in that province before the issue of the 
Dominion license. 

The total number of life insurance policies in force at the end of 1892 was 
39,054, of which 24,514 were policies of Canadian companies, 12,801 of 
United States companies, and 1730 of British companies. The total number 
of life insurance policies for 1891 was 34,775. The total amount of premiums 
paid was for 1892, $9,070,354 as against $8,417,702 for 1891. The total 
amount of claims paid including matured endowments, was, for 1892, 
$4,025,582 as against $3,713,003 for 1891, and the amount of claims re- 
sisted by the companies, $16,396 for 1892, as against $16,110 for 1891. 

The gross amount of fire insurance policies, new and renewed, was 
$687,175,688 for 1892 as against $623,418,422 for the year preceding. The 
total premiums paid was $6,512,327 as against $6 168,716 in 1891. The net 
amount paid for losses, $4,377,270 as against $3,905,697 in 1891, and the 
amount of claims resisted by the companies in 1892 was $122,736 as 
against $71,740 in 1891. It is worthy te note that the gross amount of fire 
insurance policies are divided as follows: In eight Canadian companies, 
$112,566,165 ; in twenty-four British companies, $466,900,791, and in eigh 
United States companies, $107,708,732. F. L. J. 

OTTAWA, CAN., September 11. 





MINNESOTA. 
[From Our OWN CORRESPONDENT. ] 


The Supreme Court of this State has upheld the ruling of the lower court 
in the case of James T. Wyman, as receiver of the Minneapolis Mutual Fire 
Insurance Company, appellant, vs. Harrison Gillet, e¢ a/, respondent. The 
court holds the evidence sufficient to warrant the finding that the defendants 
were induced to surrender policies and accept others in lieu thereof, through 
fraudulent representations and under circumstances reasonably such as to 
mislead and prevent them from examining the new policies in detail, and dis- 
covering the difference between them and those surrendered. Other findings 
are also sustained, 

The Northwestern Mutual Life Insurance Company has commenced suit 
against Patrick Kavanagh, a prominent business man of St. Paul, to foreclose 
a mortgage for $110,000 and for the appointment of a receiver to collect 
judgment. The building on which, or to build which the money was bor- 
rowed is a fine block occupied by a leading department store. It is alleged 
that no interest has been paid since April 15, 1892, or the taxes for gt or ’g2. 
The company had to purchase the property at a tax sale. 

The large cooperage interests in Minneapolis have been seriously affected 
by the new wrinkles in fire insurance matters, These are considered very bad 
risks and rates were advanced heavily. There has been some talk of a 
mutual insurance company being formed to help out in the predicament. 

David F. Vail of St. Paul, adjuster of the Hartford Insurance Company, 
is the hero of a little romance, the denouement of which was a wedding at St. 
Anthony Park last week. Vail went to Fargo to adjust losses. One of the 
losers was Miss Katie F. Gray, and Vail happened to catch this loss. It 
proved his gain, for Miss Gray is now Mrs, Vail. 

Charles W. Sexton, for years in charge of W. A. Barnes & Co.’s insurance 
department, has opened an office at g Washington avenue N. and represents 
the following companies: A®tna of Hartford ; American of Boston; Fire- 
mans Fund, California; Manchester of England ; Niagara of New York; 
Prussian National, Germany ; Union, Philadelphia. 

The Minneapolis fire limits have been extended to include all Nicollet 
Island, south of Central avenue (the scene of the recent fire) ; also the section 
of North Minneapolis along Third street to Fourteenth avenue N, along 
Fourteenth avenue to Sixth street, thence to the old reservation line, thence 
to Third street and thence to the Great Northern tracks on Fourth avenue. 

In the case of the Northwestern Mutual Insurance Company against 
Charles H. Spencer to recover $400 balance claimed to be due from Spencer 
as agent, the defense set was that the company is organized under the laws 
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of Illinois, and as it has not complied with the laws of Minnesota this issuing 
of policies was unlawful. 

The Home Insurance Company is reported to have canceled 171 policies 
in Anoka county recently. The company got caught in five fires during one 
week. The action does not affect the city of Anoka, it is claimed. 

It is reported that over $25,000 of bad risks have been canceled at Red 
Wing, Minn. 

Archie Stevenson has removed from Mankato, Minn., and joinea his 
father, D. Stevenson, the veteran life insurance agent, in business at Roches. 
ter, Minn. 

The St. Paul fire commission is getting in a chronic state of financial 
stringency. The mathematicians now figure it out that there will be a short- 
age of $10,000 November 1. The council will be appealed to for aid. 

A general reduction of risks is in progress hereabouts. The cash payment 
requirement has been shutting off a great deal of business. Many policies on 
hazardous mercantile risks are being canceled: 

Chief Runge of the Minneapolis Fire Department, is in favor of securing 
and maintaining a fire boat to be on duty along the river above the falls. 
The river is lined with lumber mills and goods and other industrial plants for 
a distance of three or four miles up stream. 

The Northern City Fire Insurance Company of Duluth, Minn., has been 
licensed by the Insurance Commissioner. The company has an authorized 
capital of $500,000, $200,000 being paid up. P, B..2. 

MINNEAPOLIS, MINN., September 15. 





BOSTON. 
[From OUR Own CORRESPONDENT. | 

While business in the insurance field is not as brisk in this city as the regu- 
lar companies would like to see it, yet within the past two weeks there has 
been a decided change for the better. Much indignation obtains among the 
fire insurance men relative to the recent attempt of certain newspaper writers 
to create the impression that rates are too high; that the insurance business 
is mismanaged ; that an undue profit is realized from the business, which is 
not disbursed in the form of dividends, and that virtually the owners of prop- 
erty subject to destruction by fire are being fleeced. The discussion over this 
point is waxing warm. 

There is a decided impression in many well informed quarters that the 
assessment companies in Massachusetts are not doing as well as the regular 
companies, also, that the assessments have turned the crest of the hill and are 
on the downward slide. According to all accounts the expenses of the assess- 
ment companies have increased to such an extent as to alarm many 
of the younger policyholders and weaken their confidence in the future sta- 
bility of these companies. Duil times has also hit quite a number of the 
assessment companies pretty hard. The old line life insurance companies are 
however benefiting by the turn in the affairs of the assessment companies. 

Nearly all of the agents of the regular life insurance companies have been 
wearing long faces during the stringency in the business world, and also 
because of the absence of many people from the city during the heated term. 
Within the last week, however, the agents have begun to take ona more 
cheerful expression, and in response to ‘* how’s business?” declare that it is 
decidedly improving, that money is easier and the summer vacationist who 
has now returned to his city home is willing to talk insurance. 

Considerable doubt has been expressed as to whether the New York Life’s 
loan feature was being taken advantage of to any extent. An inquiry at the 
Boston office of that company shows that a large number of its Boston policy- 
holders have availed themselves of the loan feature during the tightness in 
the money market and that over $300,000 was loaned in August to those who 
needed money badly. A. S. Brown, the Boston manager of the New York 
Life, who has recently returned from a six weeks tour in Europe, is making 
business hum, and although a young man he is giving some of the older man- 
agers not a few points. The agents for this company claim to have written a 
large amount of business during the past week. 

Whether their claim is well founded or not is of course problematical, but 
the representatives of the Connecticut Mutual Life assert that they are, through 
the operations of the temporary policy plan, eating right into the business of 
the other company. The plan is to give a man, who is not ready to take out 
a regular policy at the regular rates, but who will be ready in a few months, 
a temporary policy for six months at a nominal figure, say ninety cents a 
tnonth on each $1000 at the age of fourty-four, or seventy-one cents per $1000 
at the age of thirty. The agents say that they scoop in the fish galore with 
this bait, especially as the insured does not have to pass a second medical 
examination when it comes time for him to take up the regular policy. 

Insurance Commissioner Merrill was in Ashtabula, O., on Monday of this 
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week. Deputy Commissioner Smith was with him. In the absence of the 
Commissioner and his deputy business in the State Insurance Department was 
moving along smoothly under the direction of Chief Clerk Fred L. Cutting. 
Mr, Cutting, who is one of the most genial of men, is at the same time the 
best informed man in this State upon insurance matters. He is looked upon 
as a veritable encyclopedia of insurance statistics. His opinions regarding the 
assessment companies would make mighty interesting reading, but he modestly 
refuses to be quoted on anything but the state of the weather. 

It is now proposed, according to reports received in Boston this week, to put 
the Peoples Fire Insurance Company of Manchester, N. H., again on its fect, 
with a paid up capital of $100,000, and to make Hon. Aretas Blood of Man- 
chester the president. 

The nomination of ex-Councillor Flynn, who was nominated by Governor 
Russell for fire marshal, has so far failed to receive a confirmation from the 
council. Boston fire underwriters do not seem to approve of the Governor’s 
nominee and Fire Marshal Whitcomb is still doing business at the old stand 
and smiles serenely when questioned concerning his successor. 

The International ‘Trust Company has erected the most substantial fireproof 
building in the city, at 45 and 47 Milk street and the rate made on this build- 
ing is eleven cents. 

Fred L. Ames, New England’s deceased multi-millionaire, who died sud- 
denly last week, carried no insurance, although he had in years past made 
several applications to the leading companies for a policy. PILGRIM. 

Boston, MAss., September 18. 





CHICAGO NOTES. 


[From OuR OWN CORRESPONDENT. } 

What will undoubtedly prove the prelude to a sensation in local fire insur- 
ance circles was the arrest yesterday morning of W. F. Smith on the charge 
of arson. For over a year past Smith has been under police surveillance on 
suspicion of having set fire to property in which he was interested, located at 
1009 to 1013 West Harrison street, and in the destruction of which the insur- 
ance companies lost over $10,000. Prior to this time a number of fires had 
occurred in stores owned wholly, or in part, by Smith, all of them being well 
insured. That Smith was able to get insurance at all was due to the fact 
that his stores were all managed directly by other parties and the policies 
taken out in their names. Some irregularity in the preparation of the papers 
on the Harrison street loss aroused the suspicion of the company managers 
that all was not as it should be, and they placed the matter in the hands of 
the detectives, with the result as above noted. Several adjusters, well known 
on the street, are implicated as being in collusion with Smith to defraud the 
insurance companies, and it is thought sufficient evidence has been gathered 
to secure their conviction. The case will come up in the courts next week. 

The National Casualty Indemnity Company, with a capital stock of 
$200,000, is a new incorporation at this city. The purpose of the company 
is to act as attorneys in the collection of damages for parties who are so 
unfortunate as to get injured in accidents, especially railway, due to negli- 
gence on the part of corporations, or their servants. A. D, Bailey, one of 
the incorporators, and prime mover in the venture, is president of the Good 
Samaritan Casualty Aid and Relief Society of Chicago. The other incor- 
porators are Buell S. Soule, Charles M, Hampar, Charles W. Hoosler and 
David G. Robertson. 

On the night of the 4th inst. the residence of W. H. Gray, manager Knights 
Templars and Masons Life Association, was burglarized and $2000 worth of 
clothes and silverware stolen. Yesterday the police succeeded in capturing 
the thieves and recovering most of the goods. 

The affairs of the Total Abstinence Life Association still continue to at- 
tract the attention of the courts, and doubtless will for some time, On Wed- 
nesday last Judge Collins appointed R. D. Walsh, private secretary to 
Attorney-General Maloney, receiver for the association. To this appointment 
a number of the association’s certificateholders took exception, alleging the 
incompetency of Mr. Walsh to manage the affairs of the association in the 
best interests of the members, and asked to have the order revoked, and at 
the same time took occasion to roundly score the Attorney-General for his 
action in the imatter. The signs of the Total Abstinence Life have disap- 
peared from the association’s doors and windows, and that of the Commercial 
Alliance Life, with W. F. Singleton as manager, substituted, 

On the Igth inst. will be held the regular monthly meeting of the Life Un- 
derwriters Association. After disposing of routine business, the applications 
of Dr. J. B. McFatrich and Dr. D. J. Doherty for associate membership will 
be voted upon. The report of the delegates to the National Association at 
Cleveland will also be read. A number of distinguished insurance representa- 
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tives now in the city will be present, as will also the newly elected president 
of the National Association, Charles H. Ferguson. 

Another striking illustration of the danger of procrastination in insuring is 
the case of A. Temple, manager of the Schiller Theatre at this city, who was 
killed in the Colehour railway dsaster on the 8th inst. Mr. Temple had been 
solicited to carry accident insurance a number of times, and at last consented 
to take a policy, promising to do so on the 15th of the present month, after 
he had returned from a business trip. He was destined, however, never to 
return home alive, for it was while on this trip that the accident occurred 
which resulted in his death. 

A very enjoyable affair was the informal dinner tendered by J. W. Nye, 
E. F. Hamilton, W. B. Keep and F. O. Lowden, prime movers in the 
recently organized Bankers and Merchants Life Insurance Company, at the 
Union League Club, on Tuesday evening last, to the visiting insurance super- 
intendents. Mr. Keep presided and speeches were made by Superintendents 
Pierce of New York, Durfee of Illinois, Merrill of Massachusetts and others. 

Superintendent of Agents Masters of the London Guarantee and Accident 
Company, who has just returned from an extended agency trip through the 
East, expressed himself as being highly pleased with the energy and enthusiasm 
displayed by the company’s representatives in that field. He says: ** Now 
that the mills and manufactories are resuming we expect to get a goodly share 
of business during the next few months. It is a fact to be regretted that 
demoralization in rates still continues and with no immediate prospect of their 
bettering.” 

A. S, Stults, Illinois State agent for the Fidelity Mutual Life, has been 
transferred to a similar position in Iowa, and will develop that field for his 
company. 

A plaster model of the handsome new office building ot the Manhattan Life 
Insurance Company, now being erected at New York, is on exhibition in the 
Art Palace at the World’s Fair. 

W. E. Clifford, formerly with the Lancashire, has been appointed general 
special agent for the new Northern City of Duluth. 

In recognition of the services rendered by the Chicago firemen at the recent 
Pullman fire, George M. Pullman has forwarded to Chief Swenie his check 
for $1000 to be applied to the firemen’s pension fund. 

The Cook county agency of the Northern City Fire of Duluth has gone to 
the office of A. Lueb, Son & Co. 

Fires in Chicago have occurred with such frequency during the past few 
months that Superintendent Shepperd of the fire patrol has detailed two assist- 
ants to help the fire reporter collect data relating to losses. 

George Wood, private secretary to Third Vice-President Tarbell, was mar- 
ried on the 5th instant, and is still away on a honeymoon trip. G. A, W. 

CHICAGO, September 16. 





COLORADO. 


{From Our Own CORRESPONDENT. | 

The tide of business in Colorado has reached its lowest ebb and all indica- 
tions point toward a gradual improvement in all lines. Instead of closing 
down, as predicted, smelters have all continued running, though at reduced 
capacity. The valley smelters have made some good contracts, and are open- 
ing up more furnaces. It is probable that before the end of September, fully 
thirty furnaces will be in service in the State. The Leadville smelters have 
not done so well, nor will they. The Bi-Metallic has resumed at the former 
scale of wages, but it is thought that the works can not be profitably managed 
at the present wage scale, with silver below ninety cents. The Arkansas 
Valley smelter has been forced to close down because of this fact. At Aspen, 
the Holden smelter has shut down pending litigation. The Durango smelters 
have been doing excellently all summer and will continue. This review of the 
smelting interests of the State will be good news for the insurance managers 
who have been led to believe that Colorado is on the verge of bankruptcy. 
Such is certainly not the case. The mines are slowly opening, and in spite of 
adverse action, even to the repealing of the Sherman law (now a foregone 
conclusion), silver in Colorado mines will be shipped to smelters. 

The circular of President Moore, of the Continental, urging the influence 
of all agents to induce the repeal of the Sherman law, has created much talk 
in mining camps. Agents at Leadville, Aspen, Telluride and Rico, it is said, 
have packed up their supplies and sent them into headquarters. The effect of 
this circular will surely be to practically drive out of the mining States all busi- 
Not that the silver advocates admire the Sherman law, 


ness of that company. 
Rival 


but they fight any attempt made to injure silver as a money metal. 
agents are not slow to seize this circular and use it against the company. 
M. V. B, Benson, special agent for the Insurance Company of Pennsyivania, 
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who has been in Colorado for over fifteen years actively engaged solely in in- 
surance matters, has just returned froma tour of the mining camps. He 
reports matters as quiet in all camps, but not in bad condition, There is no 
more mora] hazard now, in his opinion, than there was in more prosperous 
times. He believes that wages will be reduced, and other expenses of operat- 
ing mines curtailed, so that fully fifty per cent of the mines.can reopen with 
silver above seventy cents. There is no expectation of rioting or suffering in 
any of the camps. 

J. G. Wade has been induced to remain with the Springfield as special 
agent inthis territory. He is a strong insurance man, and his decision to re- 
main is pleasing news to his associates. 

The German of Freeport has changed its local agency from H. L. Wads 
worth to Paul Gaylord. 

A number of Denver agents have been reducing business materially by 
judicious cancellations. 

The Denver Equitable Accident Company could not make a deal wlth any 
company to assume its outstanding obligations to policyholders, so it will 
carry what is left of the wreck. A great amount of policies lapse for failure 
to keep up payments on notes. There are a large number of instances 
wherein the policyholders, finding the company in the hands of a receiver, 
conclude it not worth while to make claims, and this is to the credit of the 
defunct company and its obligations. The receiver claims that the companies 
bidding for the business wanted $25,000 to $40,000 for reinsurance or a rate 
of sixty-five to eighty-five per cent on the unexpired premiums. 

So far as your correspondent has learned only three companies have with- 
drawn from the State asa result of the depression in business. These are the 
Security, the Rockford and the Germania. The first two have left all the 
Western States, so it is not due to a local cause. 

Owing to the continued fire losses in Durango and the evident inability of 
the local agents to cope with the difficulty, many companies have decided to 
order the application of the three-quarters loss clause to all existing policies 
and the adding of fifty per cent to existing rates until the city shall put in a 
paid fire department and control the enormous water pressure. 

C. R. Tuttle, special agent for the Continental, does not think that the 
bimetallic circular of President Moore has resulted in the resignation of any 
agents or in the reduction in business. Reports, he thinks, have been greatly 
exaggerated. 

George W. Neff, special for the German-American, isin Montana changing 
some local agencies and looking over the field. 

J. A. Dean, special for the Hamburg-Bremen, has received orders to with- 
draw all business from the mining towns. 

Detectives in Denver have been quite successful in ferreting out incendiaries. 
Three different parties are now in jail awaiting trial. 

Paul Gaylord, the very successful and popular local agent for a number of 
companies in Denver, has taken a short spin down to the great show at 
Chicago. 

The city of Boulder has voted bonds for water-works. 

Eastern representatives for fire companies still continue to ceme into the 
State to size up the situation. Times are greatly improving now, mines are 
reopening, the railroads are carrying more freight, and in commercial circles 
orders are increasing in amount. 

The Southern of New Orleans has established a mountain division, with C. 
R. Critchell of this city as general agent, taking effect October r. 

DENVER, CoL., September 15. C. L. S. 





GREAT ‘BRITAIN. 
[From Our Own CorRESPONDENT. } 


The inefficiency of the fire brigade at Belfast has resulted in the adoption 
of measures which the local authorities believe will put matters on a satisfac- 
tory footing. It is too early to predict whether this will or will not be the 
case. The rates are now from one-third to one-half higher than they used to 
be, which we are not surprised to find is just a trifle unpalatable. The city 
council believe that the improvements in their fire brigade which have been 
already inaugurated will soon render that increase unnecessary, and on this 
ground they have appealed to the fire offices to suspend the increase for 
two years, but unless they can show that the improvements will do something 
to fill up the gaps made by recent losses, as well as prevent more than average 
losses for the future, it is not likely that the fire offices will listen to such a 
proposition. 

That young man in Chicago who mutilated his left hand has a good deal to 
answer for. He has been imitated here, and in a recent case an apparently 
respectable tradesman, whose gun accidentally went off just as he was putting 
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the cover on, was supposed to be another imitator, and was charged with the 
offense when he sued the companies. But the court would not have it, and gave 
judgment in his favor, It did not seem likely that a man would run a serious 
risk of polishing himself off altogether, even for the sake of a weekly allow- 
ance during ‘‘ permanent partial disablement.” 

A bold attempt was made the other day to defraud the Lordon and Lan- 
cashire. A man named James kept a public house, and filled up his time 
with a little horse jobbing, and he had an indoor assistant named Broad. 
Broad insured his life in the Prudential for £100, and sold the policy to 
James for £5, James to keep up the premiums. He next tried the Refuge, 
but the agent of that company, knowing that public house people are not 
good life risks, and, moreover, that his company would not take more than 
£25 on such a life, favored the applicant with an introduction to the local 
agent of the London and Lancashire, who got him a policy for £ 300, and no 
doubt shared his commission with his obliging friend. Broad seems to have 
had a strong fancy for turning these things into a ready money transaction, 
and so he sold this policy to James. This was in April, and before the end 
of the next month he died from cerebral hemorrhage. James lost no time in 
making application to the insurance companies, and the Prudential paid him 
£100; but the London and Lancashire had received some information that 
led them to dispute the claim. James had paid £5 for one of them, and £15 
for the other, so that he made a profitable transaction out of the £100 from 
the Prudential, £80 net. Butafter hearing the case the judge said that there 
was no doubt that the bulk of the statements made in the proposal were 
untrue. Broad had said that he had no other insurance, whereas he had the 
£100 in the Prudential. He said his parents and two brothers were still 
alive, but they had died. He said none of his family had ever been con- 
Sum)tive, whereas his mother died of that malady. He said that he had 
never been abroad, whereas he had served in the Egyptian army. Verdict 
for the defendants and judgment accordingly, and the judge (Justice Day) 
said we ought to ‘‘ hear something more of this case,” on which the counsel 
for defendants promised that his lordship’s suggestion should be attended to. 
Therefore more anon ! 

The mortality amongst young children is improving in this country, owing 
no doubt to the propagation of sanitary truth, and to a more healthy public 
opinion amongst the working classes. From the registrar-general’s return it 
appears that in the five years ending with 1870 the mortality of children 
under five was seventy-three per 1000; in the next period it had sunk to 
sixty-eight, and in the third quinquennium ending 1890, it was only sixty-one. 
This refers to male children. As to female children during the same periods 
the numbers were sixty-three, fifty eight and fifty-two, The death rate for 
all England was fifty-nine, and in some counties thirty-nine, forty-eight and 
forty-six. This diminished ratio is being well maintained during the last two 
years. 

The death is announced of Sir A. W. White, the queen’s solicitor and 
director of the Law Fire and of the Law Life. His age was sixty-three. 
He was knighted in 1887. Another item in the obituary of the month is that 
of W. S. B. Woolhouse, F.R.A.S., F.LA., etc. When quite a boy he 
gave signs of that intellectual capacity and untiring industry which character- 
ized him through a long and well-spent life. He got into bad odor in the 
insurance world, because he was made responsible for the subsequent failure 
of several companies to which he was consulting actuary. But he was not the 
only consulting actuary who repudiated responsibility for the success or other- 
wise of companies, in the management of which he had no personal partici- 
pation. He was not fairly treated, but those who could appreciate his great 
ability held him in the highest esteem. He made a high and unassailable 
position for himself in the graduation of the actuaries’ tables, and his eminent 
abilities are fuliy recognized in the introduction to them, His contributions 
to The Journal of the Institute of Actuaries were numerous and of immense 
practical value. The last was entitled, ‘‘An easy means of getting outa 
rough estimate valuation.” But were I to give even a summary of his scien- 
tific work it would occupy all the space you usually devote to correspondence. 

The theatre and music hall people are forming a fire insurance company, 
owing to what they call the ‘‘ exorbitant premiums” of the fire offices ; and 
they intend to tack on to the fire business the defense of the trade generally. 
The highest premiums of the fire offices will be trifling compared with the 
cost of the work they propose to undertake, the latest addition to which is 
the defense of the trade in the county councils and in parliament. Of course, 
the history of such an organization will be a short if not a merry one. 

Another new company 1s the Traders Accident, with a capital of £1000 in 
£1 shares, ten of which constitute the qualification of a director. The 
profits of accident companies are not such as to inspire very sanguine hopes 
as to the future of this concern, The same may be said of a new miners’ 
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insurance scheme. by a barrister named Edmondson. 
shillings a week to miners over fifty years of age who become incapable of 
working, the same to the widows of those who die by accident, and two 
shillings six pence weekly to their children up to thirteen years of age. This 
will, of course, take a lot of money, and to raise the funds is the rock on 
which these schemes generally come to grief. But this gentleman has a short 
and easy way out of the difficulty. He proposes to put one pence per ton on 
the output (200,000,000 of tons per annum), which would produce £ 800,000. 
He proposes to tack on to the pension scheme, arbitration between owners 
and miners, which will not be the easiest _part of the job he has in hand. 
When his bill passes (if I survive to that date and you have not got tired of 
my contributions) I will tell you more about it. 

The recent census returns show that we have 146 centenarians in our midst; 
that out of 20,000 barristers and solicitors only 1420 have reached the age of 
sixty-five ; that out of 58,000 clergymen and ministers of different denomina- 
tions only 6834 have reached sixty-five ; that only 2581 out of 186,000 railway 
men have reached that age. Out of 1,000,000 coal miners in England and 
Wales 31,000 are lads under sixteen, and 8559 are still working underground 
though sixty-five years of age; 100,000 boys and girls under fifteen are 
engaged in the textile trades. There are 120,000 agricultural laborers of 
sixty-five years, which makes us want a country life rather than a cockney 
garden, and there are 9,000,000 unemployed, 

Lonpon, ENG., Septémber 5. 


He is to give ten 
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COMMUNICATIONS. 


THE DEATH RATE AND COST OF INSURANCE. 
[To THE EpIToR oF THE SPECTATOR. ] 

Your table of comparative ratios of mortality percentages upon mean 
amount of insurance in force, The Weekly Underwriter’s comments upon the 
same and your reply have attracted my nutice, and move me to address your 
readers on the real use of the table you published. In the first place, it is of 
course true, as you state, that the comparative net cost of insurance to an 
individfal policyholder is not indicated by such a table; that is, it is not 
true that because one company experienced a loss of $13 on each $1000 of 
insurance and another $11 one would ultimately get his insurance $2 per $1000 
cheaper in the second company. That use of these ratios is an illegitimate 
use, more often employed, however, through ignorance than because of ill 
intent. The fact is, that the flat death rate per 1000 differs because of 
many things beside careful selection by medical examinations and principally 
because of the varying distribution of the number of risks at the various ages, 
which might cause very different death rates per 1000 in two companies with 
the same membership, and even though the average age of the members were 
identical. 

It is likewise true, as you also stated, that the true mode of determining 
the question of comparative mortality would be by ratios of actual to expected 
deaths, or more concretely, by comparing the amount a company calculating 
by the standard mortality tables expected to pay out for death losses with the 
amount they did pay out. You were also right in stating that no such 
information was demanded or obtained by any department, and that with few 
exceptions companies do not furnish data from which such ratios could be 
compiled. You might very properly have added that this was a grievous 
fault in existing legislation. 

Now as it is from the foregoing very evident that what you said was true 
germane to the tables and indeed necessary to avoid improper use of the same 
by unskillful persons, I am at a loss to understand how or why you are open 
to criticism. The caustic remarks of The Underwriter seem principally to 
have been directed to the fact that you publishei the table at all, on the 
basis that it has no proper utility and must be misused if used at all. Now, 
all this betrays lamentable ignorance on the part of the paper in ,question, 
and should be replied to simply by showing the legitimate conclusions to be 
drawn from such ratios when intelligently collated with other known facts. 

In the first place, when two companies were organized at about the same 
time and have been successful as is the case with the Equitable and the 
Northwestern, it is very interesting to know that from varying distribution of 
risks at the different ages, as well as other causes, there is a considerable 
difference between death rates per 1000. Now, it so happens that part of 
this difference may very well be an actual higher mortality in proportion to 
the table, and that without causing a proper inference that it would charge 
me any more ultimately for insurance. For the Equitable does business in 
certain sections of the world where life is, on the whole, shorter than here, 
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and exacts a higher rate for its insurance in consequence, also keeping its 
mortality separate. Likewise that company, I understand, keeps its mortality 
under tontine policies separate, thereby retaining to such members the benefit 
of their conscious favorable selection. 

But notwithstanding all this, a large part of the apparent difference is 
doubtless the result of the fact that the Northwestern has principally oper- 
ated in the West, whither young men have been emigrating, while the Equitable 
has to a vigorous Western campaign added no less vigorous work East and 
abroad, from which points the same youths emigrated. It is but natural that 
such would result in the former company having a larger proportion of young 
men upon its books. 

With the increasing age of a company, it is expected that the proportion of 
older men will be greater and that the death-rate per thousand will also 
increase. But other causes may operate to prevent this, as is evident in 
comparing these ratios in the Equitable and New York Life. In this case, 
although the New York Life is much the older company, it shows a smaller 
death-rate per thousand than the Equitable. Now since under about the 
same conditions in other regards the tontine surplus on policies in the two 
companies is nearly the same, it must be clear that this variation is in no con- 
siderable degree due to a difference in medical selections; and since the 
companies cover about the same territory, it is evident also that differences of 
that sort cannot cause the variation. The reason must, therefore, be sought 
otherwhere; and to one who is familiar with the field-methods of the two com- 
panies, it will at once occur toseek these for the solution. Both these compa- 
nies have in the past made great use of the brokerage and bonus system; butin 
the case of the Equitable bonuses have usually taken the form of percentages 
on the premiums and in the New York Life of so many dollars per thousand 
of insurance, both of these being super-imposed upon a comfortable brokerage. 
Now the result of these bonus offers was pressure which naturally in each case 
took the direction where there was least resistance. One very common result 
was rebating up to or over the amount of the original brokerage. Now the 
Equitable agent could make as much money by obtaining a certain premium 
from an older man as from a younger man on such terms; while in the case of 
an agent of the New York, there migat be several times the profit in securing 
the premium from the younger man. This could not but result in a prepon 
derance of younger risks in the latter company; and in a way that result was 
assured by. making its bonuses monthly, while the Equitable attached its 
bonuses to its regular yearly agreements. 

The low death-rate per thousand of the Provident Life and Trust is known 
to be accompanied by a low experience in comparison to the tables; but in 
connection with this, the marked preference given endowment insurance by 
the company has doubtless operated to secure a large number of young men. 

More could easily be said in this connection, but I have already said enough 
to show that such ratios have legitimate uses and are proper when accompanied, 
as in this case, by an explanation of what they should not be used for. 

LAKE BLuFrF, ILL., September 5. M. M. D. 








INDUSTRIAL INSURANCE. 


(Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial insurance. ] 


—President Willis of the Sun Life has been appointed minister to Hawa i. 
—J. H. Moore, a Metropolitan agent at Chicago, lately committed suicide. 
—The Metropolitan transferred Assistant D, F. Duncan from Staten Island 


to Erie. 
—D. Buys, assistant superintendent for the United States in Philadelphia, 


resigned. 

—The Prudential appointed J. L. Vowels to assistant superintendent, at 
Evansville, Ind. : 

—R. Frank has been appointed assistant superintendent for the Metropol- 
itan, at Toledo. 

—Berthold Kende, assistant superintendent for the Metropolitan, at Brook- 
lyn, has resigned. 

—A. A. Reese has been appointed assistant superintendent for the Pruden- 
tial, in Baltimore. 

—The Prudential] promoted Assistant De Waters to the superintendency of 
Watertown, N. Y. 

— We understand the Metropolitan have, in recognition of the difficulties 
now besetting the path of the field men, reduced the amount of the allotment 
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of increase to be made by the assistants. The ‘‘ boys” will probably work 
a little harder in view of this. 

—W. Blackmore, assistant superintendent for the United States, at Newark, 
N. J., has resigned. 

—G, A. Dippery has been appointed assistant superintendent for the Pru- 
dential, at Reading, Pa. 

—P. S. Murphy, assistant superintendent for the Western and Southern, at 
Columbus, has resigned. 

—The Metropolitan transferred A. T. Briggs from Fort Wayne to the 
North St. Louis district. 

—S. A. Simpson, assistant superintendent for the Western and Southern in 
Cincinnati, has resigned. 

—Alfred F. Paro, till recently an agent for the Metropolitan at Adams, 
Mass., is said to be a defaulter. 

—W. L. Morgan has been promoted to assistant superintendent for the 
Metropolitan, at Memphis, Tenn. 

—The Metropolitan promoted Agent E. E. Freeborn of Indianapolis to 
assistant superintendent in that city. 

—Joseph Dureau, an agent for the Peoples Industrial at Willimantic, 
Conn., has mysteriously disappeared. 

—The Metropolitan transferred W. L. Whaley of Washington, D. C., to 
Nashville, Tenn., as superintendent. 

—J. M. Dunlavy was promoted by the Prudential to assistant superintend- 
ent in the Philadelphia No, 6 district. 

—John A. Griffin, agent for the Industrial Benefit Association of Syracuse, 
is under arrest charged with grand larceny. 

—The United States appointed Abraham Beach as superintendent of the 
Brooklyn district. He succeeds W. Hooper. 

—As was stated in THE SPECTATOR of last week, the business of the 
Peoples has been transferred to the Metropolitan. 

—Superintendent A. J. Kraus of the Metropolitan has been elected a mem- 
ber of the Life Underwriters Association of Chicago. 

—B. R. Corwin, superintendent of agencies for the Metropolitan ordinary 
branch, was visiting the Boston districts two weeks ago. 

—C. W. Johnson has been promoted to assistant superintendent for the 
Prudential, at Sunbury, Pa., vice M. B. Law, resigned. 

—C. R. Jones has been appointed assistant superintendent for the P:uden- 
tial, at Washington, D. C., succeeding G. E, Mattingley. 

—An error at the head office of the Prudential sed to the arrest of two Jer- 
sey City collectors, whose accounts were found to be correct. 

—A. H., Strager, late superintendent for the Prudential, at Williamsport, 
has entered the service of the Metropolitan as assistant, at Philadelphia. 

—The Prudential transferred Superintendent W. J. Armstrong from Fort 
Wayne to Saginaw, Mich., he exchanging districts with Superintendent 
Charles Sauer, 

—The members of the Life Underwriters Association of Chicago presented 
Superintendent Charles A. Weidenfeller, their retiring treasurer, with a hand- 
some gold and diamond locket. 

—The Metropolitan promoted Assistant McManis of Indianapolis to the 
superintendency of Terre Haute. His assistants are J. C. Johnson and J. 
Harding, also of Indianapolis. 

—Albert S. Brown, assistant superintendent for the Metropolitan at New 
Orleans, won the prize of a round-trip to New York, he having secured 157 
per cent of the company’s allotment. 

—Thos. Williams, who fourteen months ago opened up New Orleans for 
the Metropolitan Life, has had his superior ability recognized by being trans- 
ferred to St. Louis. On his departure he was presented with an elegant trav- 
eling outtit by his staff and agents. 

—The managers of life companies are not slow to meet any contingencies 
which arise in connection with the advancement of their business interests. 
One of the officers of the New York Life wrote to the agency force, advising 
them to make a vigorous canvass for medium size risks and not worry after 
the hundred or fifty thousand dollar cases. It is in following this advice the 
ordinary and industrial men will come closer together. The hard times make 
it advisable for the industrial agent to canvass among a better class of people 
than he usually approaches. He will find it profitable service, for not only 
will he write business which will not lapse.so readily, but his prospects for 
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‘‘ordinary” policies will be materially enhanced. Some of the men who 
make it a point to canvass steadily from house to house have demonstrated 
from experience how easy it would have been to miss good business by follow- 
ing the first impulse to pass houses without canvassing, simply because the 
exterior appearances indicated that he would meet with no success, The 
agent must suit his work to the circumstances, but the higher the standard he 
sets in the selection of his business the greater will his success be in gaining it 
and with it the power and self-confidence which the thorough field worker 
needs. 


’ —During the first six months of the year the receipts and losses of the 
industrial companies in Indiana were : 











Receipts. Losses. 
Life Insurance Company of Virginia.............. $14,467.52 $2,332.62 
I cid Wackendnrs>0r's.cnOtawedeannan eae 58,768.00 18,265.50 
SRE 6 6:6 dds scared o> «40 eupieeas ES denna 85,967.83 21,031.41 























NEWS OF THE WEEK, 


The Gregg Drowning Conspiracy Case. 
WILLIAM B. Grecc of Duluth, Minn., made application to the Fidelity 
Mutual Life Association June 15, 1893, for $2000 insurance. It now appears 
that on June 20 he applied to the Mutual Life Insurance Company for $5000, 
and July 7 he applied to the United States Mutwal Accident Association for 
$5000 and also obtained a policy for $2000 from the Northwestern Mutual Life 
of Milwaukee. The policy issued by the Fidelity Mutual Life Association was 
the first, and the amount being small and the application perfectly clean, the 
applicant having stood a first-class examination by Dr. Charles B. Pillsbury of 
Duluth, Minn,, there was nothing to arouse suspicion, July 21 the newspapers 
of Duluth and associated press dispatches gave a vivid account of the supposed 
drowning in Lake Superior of William B. Gregg. It was stated that he, in 
company with one J. T. Clark of Duluth, went out in a small boat on Lake 
Superior July 20. They started at about ten o’clock in the morning from a 
point known as Lakeside, which is about six miles down the north shore from 
Duluth. They started to cross the lake to the Wisconsin side on a pleasure trip 
At about four o’clock the following morning Clark arrived at the home of Fred- 
erick E, Kreyenbuhl, brother-in-law of the insured William B. Gregg, in an ex- 
hausted condition, claiming that the boat had upset the day before, after they 
had been out but a few hours ; that Gregg had drowned, and that he (Clark) 
had been floating about with the boat all the time since the boat upset, until 
he had finally washed ashore. Several witnesses testified that they saw Gregg 
and Clark go out in the boat, and a physician gave testimony to the effect that 
Clark on the morning of July 21 was ina very much exhausted condition 
that his breast was sore and bruised from the action of the boat in his effort 
cling to it, and up to this point a clean case of drowning was made out. Clark 
told a straightforward story in every particular. His statement, however, in 
regard to a squall and the direction of the wind did not entirely correspond 
with the Signal Service records, and this fact, together with the impossibility 
of a man surviving a wreck lasting over ten hours in the waters of Lake Supe- 
rior, led to the suspicion that all was not right. Each of the insurance com- 
panies interested made an independent investigation, 

President L. G. Fouse of the Fidelity Mutual Life Association became con- 
vinced that the proper place to begin was to investigate the character and 
standing of the parties involved in the alleged drowning. To this end he 
delegated Inspector W. E. Gary to proceed to the native place of Gregg, to 
make a thorough investigation among his old friends and acquaintances. It did 
not take him long to discover that while nothing was known against Gregg in 
Duluth, that in St. Paul he had an unsavory reputation, He was formerly a 
clerk in the employ of the Northern Pacific railway, and was discharged be- 
cause of drunkenness and cruelty to his family. His wife was the beneficiary 
under the policy issued by the Fidelity Mutual Life Association, The other 
policies were made payable to Frederick E. Kreyenbuhl as creditor. While 
the public generally did not know anything against the brother-in law, Krey- 
enbuhl, and Clark, Mr. Gary soon became convinced that the drowning was 
‘* a fake,” and that Gregg, Kreyenbuhl and Clark had conspired to defraud 
the insurance companies. Several detective agencies were employed to 
locate Gregg. So well was the plot planned that all efforts to unravel 
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it and locate Gregg proved of no avail. Just here the representative of 
the Fidelity Mutual Life, Mr. Gary, did some clever detective work. Lfe 
secured what was to him indisputable evidence that Gregg was alive, and he 
used it with telling effect upon one of the conspirators, which enabled him to 
locate Gregg in New York city, where he was captured, and brought to Phila- 
delphia, where he is now under arrest awaiting the arrival of extradition papers 
from Minnesota. The arrest was made by Detectives Donaghy and Hamm, 
at the request of the Fidelity Mutual Life Association, and on affidavit made 
by Gustave Frank of the United States Mutual Accident Association. Clark, 
who was with Gregg in the boat and who swore to the drowning, is also under 
arrest in Philadelphia and will be taken with Gregg to Duluth, Minn, The 
companies telegraphed on Monday to Duluth to have Frederick E, Kreyen- 
buhl of Duluth, the brother-in law of Gregg, and who is alleged to be one of 
the conspirators, arrested, which was promptly done. It is, however, reported 
that Kreyenbuhl, by use of a gun, made his escape. [1e must now answer the 
charge of attempted murder, as well as conspiracy. His early capture 1s almost 
certain. 





National Convention of Insurance Commissioners, 


THE twenty-fourth annual meeting of the National Convention of Insurance 
Commissioners was held on September 12 and 13 in the banquet hall of 
the Auditorium Hotel, Chicago. 

TUESDAY’S PROCEEDINGS. 

President John C, Linehan of New Hampshire called the meeting to order. 

Roll-call by the secretary, J. J. Brinkerhoff, showed the following repre- 
sentation ; 

Connecticut—Burton Mansfield,” commissioner; J. H. Sprague, deputy. 
Illinois—B. K. Durfee. superintendent ; J. J. Brinkerhoff, actuary. Indiana— 
G. W. Duke, chief clerk. Kansas—S. K. Snider, superintendent. Ken- 
tucky—H. F, Duncan, commissioner. Maine—J. O. Smith, commissioner ; 
W. D. Whiting, actuary. Maryland—Thomas P. Townsend, representing 
commissioner. Massachusetts—George S. Merrill, commissioner; W. 5S. 
Smith, deputy. Michigan—T. F. Gliddings. commissioner. Minnesota—C. 
H. Smith, commissioner. Missouri—A. F. Harvey, actuary, Montana—A., 
B. Cook, superintendent. New Hampshire—J. C. Linehan, commissioner. 
New York—Isaac Vanderpool, chief clerk. Ohio—W. W. Hahn, superin- 
tendent. Pennsylvania—George B. Luper, commissioner ; S. W. McCullough, 
chief clerk. Rhode Island—William EH. Brines, chief clerk ; Charles M. 
Arnold, chief ‘clerk, auditor's office. Wisconsin—W. M. Root, commissioner. 
L. C. Norman, ex-commissioner of Kentucky, was present as a visitor. 


B. K. Durfee, the new commissioner of Illinois, was then introduced as the 
youngest commissioner, and made an address of welcome. He said that Guv- 
ernor Altgeld had intended to be present, but was unable to be. He regretted 
his absence, as he was heartily in sympathy with sound underwriting. Com- 
missioner Merrill of Massachusetts, the oldest commissioner, accepted on be- 
half of the convention the kindly greetings of the Governor of Illinois and 
Commissioner Durfee. He called particular attention to the responsibility 
resting upon the commissioners in the performance of their duties. President 
Linehan then made the following address : 

PRESIDENT LINEHAN’S ADDRESS. 


Gentlemen of the Convention : It is a matter of mutual congratulation that 
this year we hold the twenty-fourth annual session of the Association of In- 
surance Commissioners in the city of Chicago, which is in itself the best type 
of progress, the energy, the power and the wealth of the American people. 
This convention has been preceded by many others which have been held in 
Chicago during the year now drawing to a close ; gatherings representing the 
sons and daughters of the several States of the Union, as well as the various 
races and creeds, which to-day make up our complex nationality ; but it is a 
question if among them all there is one that so truly represents the interests of 
the entire people of the United States as we do. Among us we make no dis- 
tinctions as to race, section, religion or condition. We are Americans in the 
truest sense, recognizing no North, no South, no Yast, no West, but working 
for one common end —the enactment of just and equitable laws for the protec- 
tion of life and the better security of property. To attain these results the 
insurance commissioners have met in times past, and if our labors have been 
lightened and the interests of the people better protected, it is largely due to 
the efforts of those who have preceded us in bringing about a uniformity in 
laws, in blanks and in reports. There are no business interests in the country 
to day socomplicated, so little understood, and of such magnitude as are those 
of insurance—fire, life or accident. Under the protection of wise laws it se- 
cures atike the property of the farmer, the mechanic and the millionaire. It 
often furnishes a roof, food and clothing for the widow and the orphan, and it is 
at times a priceless boon to the victim of disease or accident. Realizing this, 
no pains should be spared in securing the enactment of laws placing every 
possible sa eguard around the funds of an insurance company in order to pro- 
tect them from mismanagement and theft, for in my opinion the man who 
willfully uses his position as an officer to wreck a company either by specula- 
tion with its funds or handling them for his own or his friends’ benefit ought 
to be classed with the incendiary and the murderer, and should be subjected 
to the same penalties. 


But, gentlemen, [ am not here to moralize, There are many questions to 
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come before you—subjects that have been discussed at previous conventions’ 
and doubtless others that are new. Among those mentioned by my immediate 
predecessor, which are not yet settled, are: 

First—To secure a uniformity of blanks. 

Second—To secure as far as possible uniformity of legislation. 

Third—To secure uniformity in the execution of insurance laws, etc. 

The several committees to whom these subjects have been referred will un- 
doubtedly be prepared to report to the convention at the proper time. In 
this connection there is- another matter which I would like to bring to your 
attention, and that is in relation to the examination of insurance companies 
other than those organized under the laws of our own individual States. 

Under the laws of New Hampshire the Commissioner is authorized to ex- 
amine into the condition and affairs of any domestic or foreign insurance com- 
pany doing business or proposing to do business in the State. Now it strikes 
me that although a Commissioner has a right to make an examination, such 
right ought to be exercised only under the most extreme necessity, and such a 
necessity could exist only when the Insurance Department in which the com- 
pany is located neglects, if called upon, to make the examination. In other 
words, looking at it from my standpoint, I do not think it would be proper 
for me, simply because the laws of my State give me the power, to go to 
Massachusetts or New York and make an examination at an expense to the 
company of $200 or $300, when the Massachusetts or New York Depart- 
ments, if I had confidence in them, could make the examination without any 
expense. This is a matter that concerns ourselves largely, and for one I 
would like to have some rule adopted so that we could work together without 
placing an additional tax on the companies, New Hampshire laws relating 
to the taxations of companies are not burdensome, and as Insurance Commis- 
sioner I believe my labors should be performed in the same spirit, for in the 
end it is the policyholder and not the company who has to foot the bills. 

Reports of committees were called for, but none were offered. Commis- 
sioner Merrill made some remarks on endowment orders, stating that he did 
not believe there were any doing business in New England illegally, but only 
in the far West 

After a recess of fifteen minutes, in which vacancies on committees were 
filled, the personnel of the committees was read. Then the meeting ad- 
journed until Wednesday at Io A. M. 

WEDNESDAY’s PROCEEDINGS. 

After roll call at 10.30 A. M., an invitation was received by the convention 
from the Bankers and Merchants Life Association of Chicago to a banquet at 
the Union League Club, which was accepted, 

Isaac Vanderpool of New York, chairman of the committee on limitation 
of new business of life insurance companies, reported having communicated 
with all of the companies, about half of whom replied. 
ceived from the three largest companies, and none of the responses agreed 
with the report. He reported further that the committee did not care to 
report favorably on the paper to the convention, as limitation by legislation 
was regarded by it as practically impossible. The report was adopted and 
the committee was discharged. 

B. K. Durfee of Illinois, chairman of the committee on unauthorized in- 


No replies were re- 


surance, recommended : 


That insurance companies not licensed to transact business in this State, 
and issuing policies or contracts of insurance of any kind upon property 
located in this State, or to any person or persons, corporations or partnership, 
limited or unlimited, residents of this State, shall be considered in trespass 
upon the body politic of this State, and all such contracts or policies of insur- 
ance shall be void and of no effect, and no action shall be had thereon in any 
court of this State ; provided, however, that if any person or persons, cor- 
porations or partnership, shall file with the Insurance Department of this 
State their affidavit, stating that after dona fide and diligent effort they have 
been unable to secure sufficient insurance in companies licensed to do business 
in this State, and shall file with said department a list of such companies in 
which they desire to secure insurance, and shall further furnish the Insurance 
Department with a list of the companies to which they have applied, ali veri- 
fied by affidavit, giving name of company, amount of insurance desired, 
amount of premiums, location of property and name of person, and shall 
pay the amount of five per cent of the premium for such insurance to the 
department, they may effect such additional insurance in unlicensed com- 
panies without being subject to the disability and penalty above described. 


This recommendation was fully discussed, and it was agreed that some law 
was necessary, but no definite action was taken. 

The majority report of the committee on rates of interest and mortality is 
as follows : 


To the Convention of Insurance Superintendents: Alter giving consider- 
able attention to the study of the probable future rate for interest, and to the 
opinions of others thereon, the undersigned members of your committee on 

rates of interest and mortality,” to.which the subject was referred, have 
arrived at the following conclusions : 

The gross rate received as interest, dividends and rent upon life insurance 
investments is economically divisible into three elements: (@) The net price 
paid for the use of the funds invested, or pure interest portion ; (4) the pre- 
mium for insuring the return of the principal and payment of interest, which 
is equal to the loss to the lender from taxation, unavoidable accounts, unstable 
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government laws, peculations and insolvency of borrower; (c) the cost of 
investing, keeping accounts, and collecting, including loss of time in invest- 
ing principal and interest. 

The net rate (a) is governed by supply and demand—by the amount of 
capital in the market and the needs of borrowers. It is always highest in new 
lands where there has been insufficient time for needy settlers to make much 
accumulation. 

As these accumulate wealth of their own, according to their thrift and energy 
and the natural resources of the country, if new immigration or the excess of 
births over deaths be not more rapid than said accumulations, they will grad- 
ually pay off their loans from abroad and the net rate of interest will ulti- 
mately fall as low as that which obtains in old countries. 

If the population reaches a stationary, or nearly stationary, point, or the 
people are unusually thrifty and intelligent, or their soil and climate is unusu- 
ally good, the rate is likely to go lower than that abroad, and they will 
finally enter the ranks of creditor nations. As countries grow older and 
more settled, and the laws and government tend to become more stable and 
the protection to property greater and cheaper, this tends to reduce thesecond 
element—(4). 

In regard to the third (c)—the cost of handling investments—it likewise 
tends tu become less as countries grow, not alone because of the greater dis- 
semination of banks, clearing houses, exchanges and other means of making 
cheap and quick collections and investments, but because of the greater size 
of institutions, One million dollars can be more cheaply handled, per 
dollar, than one hundred thousand. Thus it will appear that all the parts 
which go to make up the gross rate of interest tend to decrease with time in 
a new country when it becomes fully settled. 

The history of this nation not only offers no exception, but strikingly con- 
firms this well-recognized principle. Taking its census returns we find : 
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YEAR. | Population, Rate of Increase. oa rs 
ee 
Jebd agbientitieecees 191,876 
gfe tenn | 31,493,321 ; Per em. 7 per cent. 
oa snschinidceasateuihcad | cc ¢ 25 per cent. 5 per cent. 


The rate of increase in population during these decades, thirty years apart, 
has decreased thirty per cent, and the rate of interest has decreased twenty- 
eight per cent—a concurrence truly remarkable. 

At this rate of decrease the ratio of increase for population 1940 would be 
one per cent per annum, which is about that of European nations. It is not 
unlikely that our rate of increase will drop off more r2pidly than heretofore, 
as public sentiment is in favor of restricting immigration, and much of our 
unsettled territory in the far West is so barren that it may well be considered 
doubtful that a greater population than the 140,000,000, which would he 
attained in Ig40 at present decreasing rates, could be comfortably maintained. 
Again, the above calculation is made for the whole country; whereas the 
period of minimum incresse in the Eastern and Middle States, where the 
largest body of insurance investments are made, will be reached much earlier 
than in the Western and Southern States. 

It is, therefore, reasonable and conservative to expect our Eastern popula- 
tion to reach a similar point of saturation as that of England, Germany and 
France to-day )n about thirty years, and we should be prepared to encounter 
a three per cent (four per cent gross) rate of interest within this period. 

We suggest a difference of one per cent between the net rate (a) and the 
gross rate for interest. This is upon the assumption that the cost of handling 
investments (c) and the risk of losing the principal (4) are equal to one per 
cent calculated on the principal. We reach this result from an examination 
of savings banks, trust companies, and insurance statistics. The figures vary 
a good deal according to the class of é¢nvestments. For instance, the cost of 
handling stocks and bonds is less than one-half per cent, but the risk of loss, 
especially in the former, is nearly one percent. ‘The cost of handliag mort- 
gages is greater than one-half per cent when the chance of foreclosure is con- 
sidered—and the loss of principal and interest when the low rates of rents 
obtainable on real estate while holding for a market is taken into account, 
after deducting taxes and repairs, and occasional defects of titles, is greater 
as a whole than one per cent. Real estate purchased outright tor office and 
agency purposes is generally expensive to handle and net rents are low, but 
there is some gain on the average in the principal from increased value of 
property. 

Premium loans and loans on collateral, not only yield the best rate of inter- 
est, but cost little to handle and invite little risk, especially the former. As 
a whole the usual prop -rtion in which life insurance investments are made, 
one per cent on the principal for cost of handling and risk is a conservatively 
fair estimate, taken over a term of years which embrace both inflation and 
depression periods. ‘Therefore, the present five per cent gross interest divi- 
dends and rents secured only nets four per cent gain ; and the gross rate which. 
may be expected to prevail in the Eastern and Middle States thirty years 
hence wou'd only yield about three per cent net interest. 

The immediate question is how to adjust the reserves so as to meet this 
decline. The present large volume of business upon the companies’ books is 
based on premiums and reserves calculated upon the assumption that four per 
cent net interest will be obtained from the date premiums are due during the 
continuance of these contracts, some of which will be outstanding for more 
than filty years, If this business be put upon a three per cent net basis the 
margin left in the office premium is hardly sufficient to pay current expenses 
and make a respectable dividend ; it is wholly insufficient in non-participating 


SPECTATOR. 


137 


business. Likewise the immeciiate increase in reserve needed for the change 
would more than wipe out the surplus of some companies. 

A change to three and one-half per cent net basis might be at once made 
without too seriously impairing the margins and surpluses of the compani:s, 
and another drop be made ayain in fifteen years to a three per cent net basis. 
The objection to this is that it creates twice as much disturbance of business 
and calculation of st.ndards, and involves a double amount of legislation with 
less chance of concurrent action by the several States—a most important con- 
sideration in any fundamental change. 

It would seem best, and such appears to be the majority opinion of the 
companies themselves, to let the old business stand upon its four per cent 
basis until it runs off the books by death, maturity and lapse, and to put the 
new business only upon the lower rate of interest. If the new business is thus 
put upon a three per cent net basis it would gain on an average one-half per cent 
during the thirty years through which the rate was falling from four to three 
per cent, and thus act as a set-off to the corresponding loss of one-half per 
cent on the old business during this period. 

At the end of this thirty years the old business will have nearly disappeared, 
and, practically, all of the business will be upon a three per cent standard, 
without having disturbed the original basis upon which the policy contracts 
were calculated. It may be objected that to use the interest gains on new 
business in order to make good the interest loss on old is inequitable between 
members. This is not a question for State Departments to consider, but 
a matter of internal adjustment by the companies in making up dividends, ac- 
cording to contribution among members. Much of this difficulty can be 
cured by charging old members for loss on interest against their mortality and 
margin gains ; besides, the present surplus (which belongs to old members) 
may be used as far as it will go as an offset. It should likewise be borne in 
mind that new business is scarcely ever charged with its due proportion of 
initial cost, and a slight contribution from its interest gains to the older mem- 
bers, who share their greater expense, would not be just. 

The matter of a new mortality table was likewise referred to your commit- 
tee. Those in use for State standards are deficient in several particulars. 
They are above the present and prospective rate of American mortality for the 
insuring classes, and omit to give any figures for ages below ten, now in de- 
mand for industrial insurance. Again, by reason of heavy lapsing at old ages 
and the few lives under observation, these tables terminate too early, and are 
defective for computing annuities—a class of business rapidly increasing and 
constituting the chief use of the tables at advanced ages. 

The two tables which avoid these defects and most recommend themselves 
for use are those known as Fart’s Healthy Districts for Males and the Hm. 
table, as graded and extended by the Institute of Actuaries from birth to ro2, 
in its text book, part 2. 

Either of these tables is well calculated to answer the purpose, and offers a 
distinct improvement upon the Combined Experience (seventeen offices) or the 
American Tables (Homans) now in use for State Department purposes. 

Our preference, however, is for Dr, Farr’s table, as it more nearly approx- 
imates the latest American experience (Meech) and is entirely free from the 
effects of either medical, lapsing, or other artificial selection. 

Some comments have been made upon using gross premiums’ valuations 
instead of net, or some modification thereof. in adopting a future system. 
So long as many contracts, such as tontine and ten payment whole life, guar- 
antee surrender values equal to the full net reserve ; and so long as nearly all 
contracts, either by express terms or through the operation of non-forfeiture 
laws, require the companies upon surrender to give values equal to the full 
net reserve, less an amount which only slightly, if at all, exceeds the loss by 
withdrawal, it would seem wholly impracticable to abandon the system of 
net premium valuations. In conclusion we would offer the following recom- 
mendations: That new business written on and after January 1, 1896, be 
valued upon Dr. Farr's table of mortality for males derived from healthy dis- 
tricts, with interest at three per cent ; that the valuation be made upon the 
net premium method. 

This report was signed by George B. Luper, William D. Whiting, Joseph 
H. Sprague; A. F. Harvey and W. S. Smith dissenting from the proportions 
named, Discussion followed and both reports were received, but action on 
the same was deferred until the next meeting. 

C. E. Bliven then delivered an address. 

The officers were elected for the ensuing year as follows: President, James 
F. Pierce, New York ; vice-president, B. K. Durfee, Illinios ; secretary, J. 
J. Brinkerhoff, Illinois ; executive committee, John C, Linehan, George 5. 
Merrill, and George B. Luper. 

It was decided to hold the next meeting the first week in September, 1894, 
at Thousand Islands, N. Y. The convention then adjourned. 





The Nederland Life Insurance Company. 


WE have heretofore announced that Superintendent Pierce had issued a 
license to the Nederland Life Insurance Company to do business in this 
State. The resident manager is L. T. Dubourcq, L.L.D., and he has 
taken offices at Eighteenth street and Broadway. The deposit of $200,000 
required by law for the protection of policyholders in this country has been 
made, and as soon as the necessary advertising has been done, the company 
will begin issuing policies, probably by the first of October. ‘Four resident 
trustees have been selected, but Mr. Dubourcq is not at liberty at present to 
announce their names. For the present Mr, Dubourcq will do business in 
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New York State only, but expects to enter a number of other States at an 
early day. He proposes to do a conservative business and to feel his way 
gradually. 

The Post Magazine Almanack gives two Amsterdam companies bearing the 
name Nederland—the one making its advent here is given as ‘‘ Venootschap 
Nederland.” Its title as given in its license issued by the New York State 
Department is ‘‘ Nederland Limited Liability Life Insurance Company of 
Amsterdam.” Its short and familiar designation will be ‘‘ The Nederland.” 
According to the Almanack, the company was organized in 1858, has 1,000,- 
000 florins (12 florins equal to £1) subscribed capital and 150,000 florins paid 
up; its funds other than capital amount to 2,742,108 florins ; it had at the 
date of the last report, 8,994,011 florins insurance in force, and 68,399 of 
annuities, its premiums for the year, less reinsurances, amounting to 299 956 
florins ; it paid for claims during the year 159,791 florins. 

The Nederland is the only European life insurance company lawfully 
entitled to do business in this country, and its methods and progress will be 
watched with interest. Mr. Dubourcq is a life underwriter of much experi- 
ence, and the fact that he has been selected as resident manager of the 
Nederland is evidence that he enjoys the confidence of the managers of the 


company in the highest degree. 





Plate Glass Items. 

THE compact for New Jersey just signed by the companies writing plate glass 
insurance (except the Metropolitan, which it is believed will co operate) marks 
another step of progress toward a general arrangement which shall cover the 
entire country. Massachusetts, New Jersey, California, Utah and Oregon 
are now operated under agreements and the outlook for further extension of 
protected territory is encouraging. 

The companies have ceased writing policies on plate glass for longer terms 
than one year. 





The Morotock Retires. 


THE stockholders of the Morotock Insurance Company of Danville, Va., at a 
recent meeting voted to retire the company from business, Its business will 
be wound up by W. W. Waddill under the direction of the board of dircc- 
tors. On January 1, 1893, the company reported a cash capital of $160 000 ; 
assets of $198,763 ; and a net surplus of $6372. Its premium income last 
year was given as $56,711 and its payments for Josses as $22,644. P. R. 
Jones is president and W. E. Griggs, secretary of the Morotock, in the organ- 
ization of which W. J. Dance was very active. W. J. Dance & Co, were 
its general agents. 





A. W. Hart Elected President. 


W. P. D. Busn, president of the Columbian of Louisville, having resigned 
that office in order to give more attention to other business, General Manager 
A. W. Hart has been elected as his successor, This is in accordance with 
the eternal fitness of things, as Mr. Iart was the organizer and leading spirit 
of the company and an intelligent and capable underwriter. S. H. Sullivan, 
formerly the secretary and assistant general manager, becomes general mana- 
ger, and Harry Bush has been chosen secretary. 





The Home of Nashville Reorganized. 


THE Home Fire Insurance Company of Nashville, Tenn., which reinsured in 
the Westchester of New York early in this year, has been reorganized under the 
auspices of the latter company. Geo. R. Crawford, president of the West- 
chester, has been elected president ; Charles Matthews, Jr., vice-president ; 
J. Q. Underhill, secretary of the Westchester, treasurer; W. E. Metzger, sec- 
retary. Messrs. Matthewsand Metzger will be in active charge. The Home 
had a paid-up capital of $30,000 and assets of $125.759 (inclusive of stock 
notes) on the first of the year, and a premium income of about $45,000. 





An Anglo-American Alliance. 


I is proposed to form an international combination for the representation of 
fire insurance companies which shall include the firm of Hall & Henshaw of 
New York and Jeffrey Beavan, now United States manager of the London 
and Lancashire, as correspondents. Mr. Beavan, who is now on his way to 
England, will be in charge of the European agency, which would include 


branches in the principal continental cities, while Hall & Henshaw would 


control the American end of the combination. A number of the most prom. 
inent American companies have, it is stated, signified their willingness to be 
thus represented across the water. If this contemplated change is consum- 
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mated, a vacancy in the United States managership of the London and 
Lancashire would be created. Already rumor connectsa prominent Hartford 
underwriter with this office. 

Mr. Beavan will probably return to America within a few weeks, but if the 
proposed plans are carried into effect, will not remain here long. The resi- 
dence of his tamily in England and his desire to be with them is his primary 
motive in resigning his important office in New York. 





A Just Judgment. 


In March, 1892, the Royal, Merchants of Newark, Hanover, Phoenix and 
/Etna issued through R. P. Conlon of Newark, N. J., renewal policies to 
John B. Smith, on certain property to which he had recently acquired title by 
deed from its receiver, the premiums aggregating $300. Mr. Conlonsent the 
policies to the mortgagees, together with a statement of the amount due, and 
also a bill to Mr. Smith, who, however, did not pay it. A few months later a 
New York broker called upon Conlon, and in Smith’s name requested that the 
policies be canceled, as he proposed to insure in other companies, This 
request Conlon refused, as the premiums had not been paid to him, although 
he had already paid the companies. After again notifying Smith to pay up, 
and being again refused payment, Coulon began suit to recover the amount 
due from Smith. The auditor appointed to hear the testimony reported for 
the full amount claimed with interest, which report was affirmed by the court 
and judgment and execution issued. The property was advertised for sale to 
satisfy the judgment, and the sale was to have taken place August 22, but on 
that day Smith paid the representative of Conlon $460.99 in settlement of the 
judgment. 





MERE MENTION. 


— Country store rates in New York are to be raised. 

—The New York Central Lloyds now has thirty underwriters. 

—H. C. Stockdell has been crowned barbecue king of Atlanta. 

—Fond du Lac (Wis.) agents want the recent rate advance annulled. 

—The City of Savannah is being raised by the companies interested. 

— Milwaukee rates will be advauced from ten to twenty-five per cent. 

—Carl Schreiner, manager of the Munich Reinsurance, is in New York. 

—The Norfolk Fire and Marine of Norfolk, Va., is on the Indiana black- 
list. 

—Geo. H. Sheehan has engaged in the insurance business in Waterbury, 
Conn. 

—Temporary rates have been promulgated for the Cherokee Strip, recently 
opened. 

—There have been altogether too many fires at Rockaway Beach this 
summer. 

—The mutual cotton insurance scheme recently set on foot in Texas has 
collapsed. 

—John C. Linehan has been reappointed Insurance Commissioner of New 
Hampshire. 

6 

—Yesterday was the date set for the annual meeting of the Union at 
Niagara Fails. 

—-Edward Hauff and Matthew Retinger are charged with firing a barn at 
Maspeth, L. I. 

—A stamping office, in charge of Sumner Mather, has been opened at 
Huntington, W. Va. 

—R. D. Walsh has been appointed receiver of the Total Abstinence Life 
Association of Chicago. 

—A souvenir of Maryland was issued by The Baltimore Sun on Maryland 
Day at the World’s Fair. 

—The insurance firm of Norton & Opp, Hillsville, N. Y., has been dis- 
solved, Mr. Opp retiring. 

—Several underwriters are understood to be willing to serve as fire com- 
missioner of San Francisco. 

—Tyler, Fogg & Co. of Bangor, Me., have purchased the insurance busi« 
ness of J. S. Ricker & Son, 

—The Union Central Life has just been examined, and, of course, found 
to be in first-class condition. 

—The overhead wire has demonstrated its deadliness several times within 
the past few weeks. The severe storms have blown many wires down, and 
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men have been killed by them in Philadelphia, Camden, N. J., Baltimore, 
Savannah, Ga., and other places. 


—New Haven borrowed in New York the $150,000 wherewith it paid the 
notes held by the AZtna Life. 


—Western farmers wanting policies in the Phenix of Brooklyn must here- 
after sign applications for same. 


—There have been several incendiary fires lately in Hartford, Conn., in 
the southwestern part of the city. 


—Clarence McClelland, secretary of the Corcoran of Washington, D. C., 
died suddenly at Hot Springs, Va. 


—Samuel Porter, an aged insurance and real estate agent of Beverly, 
Mass., is accused of embezzlement. 


—A plate glass compact has been formed for New Jersey. The Metropol- 
itan has not signed, but will co-operate. 


—The Bankers Life Association of St. Paul reports that it never was so 
strong financially as at the present time. 


—J. C. Courtney, of the New York firm of Courtney & McCay, has gone to 
England. He will be absent six weeks. 

—John Z. Reiger of Bridgeport, Conn., insured for $10,000, was recently 
found drowned. Foul play is suspected. 

—lIt is reported that the Phenix of Brooklyn has canceled all its tornado 
risks and ceased writing that class of insurance. 

—The New England Insurance Exchange committee on non-paying classes 
asks for information and suggestions from companies. 

—The fire in the Western Union telegraph office at Washington, D. C., is 
believed to have been caused by a crossing trolley wire. 

—The Home Friendly Society of Baltimore has moved into its new home 
office building at Nos. 100 and 102 West Fayette street. 

—P. B. Armstrong’s new company is to have a capital of $500,000,.and to 
be called the American Union Life Insurance Company. 

—The Albany Insurance Company has given notice that it will not abide 
by the universal schedule rates recently made for Albany. 

—Albert Voight, who is being sued for libel by the American Casualty, 
wants commissions appointed to take evidence in various cities. 


—Five negroes were killed by a mob in the jail at Carrollton, Ala., last 
Friday. They were aceused of burning a cotton house and gin. 

—Mrs. Sarah Munyon of Hartford, mother of C. G. Munyon of the Trav- 
elers Insurance Company, died recently, aged ninety-three years. 

—The Westchester Fire will withdraw from the Suburban Underwriters 
Association because the latter does not adopt the stamping system. 

—The Equitable Life has begun foreclosure proceedings on mortgages 
given by Dore Lyon and others of New York aggregating $110,000. 

—F. St. George Thomson of Detroit, formerly connected with the London 
Mutual of London, Ont., died suddenly a short time since at London. 


—Several prominent fire insurance companies lose from $10,000 to $40,000 
each on their tornado risks in the South as a result of the recent storms. 


—A flat advance of forty per cent on cotton and woolen mill rates has been 
ordered in the territory covered by the New England Insurance Exchange. 


—A meeting to consider electrical matters will soon be held, at which 
all the prominent underwriters’ associations in the East will be represented. 


—No general meeting of the companies operating in the West has yet been 
called by the Niagara Falls meeting’s committee, but it is hoped that one 
may be soon, 

—Bernard Faymonville, secretary of the Firemans Fund of San Francisco, 
has been elected a director and second vice-president. This in addition to 
his secretaryship. 


—We are informed by the water registrar of Brookline, Mass., that that 
town has over forty miles of water pipes, ranging in diameter from six inches 
to twenty-four inches. 

—Jos. Frazer of San Francisco engaged a man to set fire to his house ; but 
the man ‘* peached” and Frazer has been convicted of a misdemeanor! He 
has not yet received his sentence. 

—Suit has been begun against the National Life to recover $20,000 on a 
policy on the life of A. K. Florida of St. Louis, who committed suicide in 
April last. The policy was issued September 13, 1892. Similar suit will be 
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brought against the Massachusetts Mutual Life on two policies of $5000 each. 
The actions are instituted by John RK. Christian and Chas. P. Wonderly, 
creditors to whom they had been assigned. 

—W. H. Miller of Cincinnati, the prominent fire insurance agent, has de- 
cided to retire from active business, and has turned over his agency to Adam 
Gray, though still retaining an interest. 

— The promptness and equity displayed by the Des Moines Fire Insurance 
Company in paying over $36,000 of cyclone losses in Pomeroy, Ia., and vicinity 
are worthy of and receive much commendation. 

—Michael Early, general agent of the Berkshire Life at Detroit, Mich., 
died on September 13 at the age of sixty-nine years. He was the first presi- 
dent of the Detroit Life Underwriters Association. 

—J. E. Cornelius and R. L. Pond, both for many years connected with 
the New England Mutual Life, have formed the firm of Cornelius & Pond to 
conduct a general insurance business at Boston, Mass. 

—At Memphis, Tenn., one negro was sentenced to imprisonment for 
twenty-one years and two others to five years each for arson. The fires were 
set because farmers were ra‘sing hay instead of cotton. 


—The United States Mutual Life and Endowment Company of Jackson, 
Tenn., has been incorporated by J. W. Buford, S. A. Mitchell, Frank M. 
Vanden, W. H. Hawkins, B, F. Noel and H. B. Gilmore. 

—The Fidelity and Casualty Company was on the bond of Cashier Howard 
L. Bain of the Home State Bank of New York for $15,000, He misappro- 
priated bonds belonging to the bank valued at over $16,000. 

—Some Mississippi White Caps objected to the ginning of cotton by any 
mill before the price reached ten cents per pound, and to enforce their objec- 
tion have burned two mills in Claiborne county and posted notices on several 
others, 

—The address of James G. Batterson, president of the Travelers Insurance 
Company of Hartford, before the Insurance Congress at Chicago, has been 
published in pamphlet form. It was printed in THE SPECTATOR several 
weeks ago. 

—All of the new issue of $100,000 of stock of the Peoples of Manchester 
has been sold. It is understood that J. G. Bennett, cashier of the Market 
National Bank of Boston, and brother of Dana Bennett, Boston agent for 
the Peoples, took the last $30,000. 

—The address of F. O. Affeld at Milwaukee on the fire waste, as delivered 
before the convention of chief engineers, seems to have been illy reported. 
Mr. Affeld says that he made no special reference to ‘* slow-burning construc- 
tion,” upon which particular stress was laid in press reports. 

—Success is about to crown the banners of the underwriters who have been 
operating for an increase in Brooklyn’s fire protection. Four new engine 
companies and one new hook and ladder company are to be formed and a 
chemical engine purchased for one of the East New York districts. 


—In looking over the affairs in the savings department of the Bank of 
New England, of Manchester, N. H., preparatory to resuming business, 
$6500 of the Peoples Fire Insurance Company’s money was found on deposit. 
There is no record on the company’s books of the deposit, and the bank book 
has not yet been found. 

—Outstanding premiums of fire insurance companies making semi-annual 
statements increased on an avetage about twenty per cent in the first six 
months of 1893. As companies not having to report on July 1 were probably 
easier with their agents than those reporting, the average for all companies 
would probably be higher. 

—Durham, N. C., has a thoroughly equipped fire department with four 
paid men and two men paid for part time. Its annual expense is placed at 
$3000, and its equipment is valued at $4450, with buildings worth $6400. It 
is claimed that there is no Southern town of the size and population of Dur- 
ham which is better protected against fire loss. 

—The Union Casualty and Surety Company of St. Louis has appointed 
David Black of New York as its manager for the Middle States, and he has 
begun to issue policies. ‘The company has been admitted to New York, New 
Jersey, Pennsylvania and Delaware. Mr. Black has made Carpenter, Gray & 
Hincken of Philadelphia general agents for Eastern Pennsylvania, Delaware 
and Southern New Jersey. Mr. Black has experience in and familiarity with 
the business, and will doubtless prove a valuable acquisition to the company’s 
forces. 

—The Annual Cyclopedia of Insurance in the United States for 1892-3 has 
been issued by The Underwriter Printing and Publishing Company. It is, as 
usual, replete with information regarding insurance matters, especially such 
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as, while of general interest, cannot be expressed in figures. It digests the 
legislation and legal decisions of 1892 bearing on insurance ; gives many facts 
concerning underwriters’ organizations, and preserves for reference records of 
the thousand and one events which transpire in insurance circles, but which 
otherwise fade so quickly from memory. This year’s volume comprises 550 
pages of matter. 


—Albert S. Willis, president of the Sun Life of Louisville, has been 
appointed and confirmed as minister to Hawaii. Mr. Willis is an intimate 
personal friend of Secretary of the Treasury Carlisle, has served several terms 
with honor in Congress and in addition to his official position with the Sun 
Life, he is rated as one of the first lawyers in the South. 


—The application of the Union Loan and Investment Company of Wash- 
ington, D. C., for permission to do business in the District was referred to 
attorney for the District, S. T. Thomas. He indorsed thereon that it is not 
an insurance company within the meaning of the statute regulating insurance 
in the District. The company was chartered under the laws of West Vir- 
ginia July 27, 1893. 

—E. B. Winship of Fargo, N. D., sends us an account of the outcome of 
the estate of a multi-millionaire of Minneapolis, who was interested in nu- 
merous large and profitable enterprises, but whose sudden death threw his 
affairs into such confusion that it is doubtful whether even the homestead will 
remain for his wife and family. A good line of life insurance would have 
avoided this trouble. 


—Owing to the excessive losses during the past few months it has been 
deemed advisable by the directors of the United States Mutual Accident As- 
sociation to issue a special premium call of $4 for each policy, for the purpose 
of paying indemnity claims. This call will not add to the rate of insurance, 
as the value of each policy will be increased for the next twelve months in 
the same ratio as this call increases its cost. 

—The Bankers and Merchants Life Insurance Company of Chicago is an 
assessment organization, mention of which was made in our columns some 
months ago. The required 500 members having been secured, the incorpo- 
rators have applied to the Insurance Department for authority to do business, 
and expect to begin issuing policies about the 25th inst. A number of prom- 
inent Chicagoans are interested in the new venture. 


—The Insurance Year Book has grown to such large dimensions that two 
volumes are now necessary, one for fire and marine insurance and the other 
for life and miscellaneous. The twenty-first annual issue, now out, contains 
some improvements over its predecessors, and is so complete that it.does not 
seem that further improvement could be made. It is indispensable to the 
progressive underwriter. The Spectator Company, New York.—TZhe /n- 
dicator. 

—During his absence in London, the four-year-old daughter of Rev. 
Stephen H. Tyng, representative of the Mutual Reserve Fund Life Associa- 
tion of New York at Paris, France, was fatally burned. The child had been 
left temporarily in charge of a servant, who locked her in a room and went 
out. On the return of the servant the child was found to be terribly burned 
and her clothes still smouldering. She was removed to a hospital, where she 
soon died. Our sympathies are extended to the bereaved parents. 


—All insurance companies, little as well as big, have heretofore paid $1000 
per year for the privilege of doing business in Montreal. The tax has now 
been increased to $2000, and a general protest has been made by underwriters. 
The fire insurance people have a good right to kick, since for the past five 
years they have paid out $105 for every $100 premiums taken in Montreal, 
Some talk of withdrawing from the city, while others favor such an advance 
in rates as will not only cover the additional tax, but recoup their losses and 
give them a profit on future business. —/nsurance World 


—Rarely has anything been more fitly characterized than the Sherman sil- 
ver law, in an article entitled ‘* The Country in a Trap,” published in a late 
issue of the Mutual Life’s Weekly Statement, in which that law is described 
as the ‘‘ vermiform appendage of the body politic.” he appendix vermi.- 
formis has not any normal function known to physiologists, but its capacity 
for mischief is well known from its susceptibility to irritation and consequent 
inflammation, called appendicitis or typhilitis, frequently ending in the death 
of the person afflicted; instances ef which have been increasingly numerous 
as reported within the last few years in medical and surgical journals. Most 
men carry their small silver in the right-hand pocket of their pantaloons, and 
if the hand be inserted full length into that pocket, the thumb will be almost 
exactly over the junction of the appendix vermiformis with the colon. In 
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case any one should be solicited for a loan of a half or a quarter, all he need 
do is to thrust his hand into his pocket and answer: ‘‘I can’t accommodate 
you; I’m suffering from an attack of financial appendicitis; wait until the 
Sherman silver law is repealed.” , 

— The Boston Commercial Bulletin publishes figures regarding the fire 
insurance business in Boston from which it deduces the following ratios for 
the first six months of the years named : 
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—‘* Elements of Life Insurance,” by Miles Menarder Dawson, is the title of 
a new book published by The Independent Printing and Publishing Company, 
As its title implies, the work is intended as an elementary instruc- 
tion book for young men in the life insurance business, It deals largely with 
the subject of rate making for different forms of policies. Of course, there 
can be little that is absolutely new in such a work, as the subject has been 
treated extensively by numerous writers, but each has a different way of treat- 
ing it, and Mr. Dawson’s method is direct and straightforward. He carefully 
abstains from loading down his work with abstruse actuarial calculations, or 
tables not easily comprehended by beginners. What he aims at is to tell 
young men how to get business, and to instruct them sufficiently to enable 
them to present the subject of life insurance intelligently to those with whom 
they come in contact. The book is well printed, bound in cloth, and sells for 
$2 acopy. The Spectator Company will receive orders for it and fill them 
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promptly. 


AUTOMATIC SPRINKLER NOTES. 


—The Hibbard sprinkler has been accepted by the Cincinnati board. 

—Grinnells are being placed in the new building at Rowe and Chauncey streets, 
Boston. 

—The Grinnell equipment of the Brown, Durrell & Co. building, Boston, is 
being renewed. 

—The new Buftalo grain elevator, the Great Eastern, will be thoroughly equip- 
ped with sprinklers. 

A blaze at Nos. 179 to 183 Lewis street, New York, was extinguished last 
week by Gray sprinklers. 

—The American Carbon Company of Nob'esville, Ind., will probably have its 
plant equipped with sprinklers. 

—Grinnell sprinklers recently quenched a fire in the Elizabeth Knitting Mills at 
Berkley, Va. The loss was under $100. 

—The part of the Lindsey House at Milwaukee which was equipped with Grin- 
nel. sprinklers was not reached by the recent fire. 

—A sprivkler system at No. 73 Fulton street, New York, was lately set in action 
by a defective automatic alarm and did considerable damage. 

—A recent fire in the storeroom of the New England Piano Company at Rox- 
bury, Mass., was held in check by Grinnell sprinklers until extinguished by the 
firemen. 

—A sprink'er made by the Providence Steam and Gas Pipe Company for dis- 
tributing water under the eaves and over the outsides of buildings is said to be 
successful in its operation. 

—The Esty sprinkler, made by the Esty Sprinkler Company of Laconia, N. H., 
has been approved by several underwriters organizations. The Insurers Auto- 
matic Fire Extinguisher Company is New York agent for the Esty. 

—Several heads of an old Grinnell equipment in the Dana Warp Mills at Sacca- 
rappa, Me., operated in the recent fire, but the pressure being removed by using 
a hose, they did not succeed in entirely quenching the fire, which crept up between 
walls and broke out on several floors simultaneously. 

—The building of the American Lithographic Company of Jersey City was re- 
ported to be amply equipped with Grinnell sprinklers, which worked satisfactorily 
in the late fire, putting out the fire before the engine companies arrived. Shortly 
after the engines left the fire is thought to have broken out afresh amongst the 
dryers. The tank, having been almost emptied previously, could not adequately 
supply the pipes, and a failure of the fire department to reply promptly to the sec- 
ond alarm resulted in a heavy damage. 





AGENCY APPOINTMENTS. 

—Ferd Marks, agent for the Atlanta Home, at New Orleans. 

—Negley & Flanegin, agents of the Spring Garden, at Philadelphia. 

—F. B. Hunter, agent for the Guardian of Lo:.don, at Memphis, Tenn. 

—Geo. Cleveland, Louisville, manager for western Kentucky for the Penn 
Mutual Life. 

—Adolph Loeb, Son & Co. of Chicago, agents for Cook county for the Northern 
City of Duluth. 





